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WORK OF OHIO LAW MAKERS 


——-_ 


TWO CODE BILLS NOT PASSED 





Measure to Prevent Life Companies 
From Writing Liability Insurance 
Dropped by Chairman 





Columbus, Ohio, May 5.—(Special 
Correspondence)—The second regular 
session of the seventy-seventh general 
assembly of Ohio, which came to a vir- 
tual close Friday night, when both 
houses recessed to Saturday, May 9, 
when final adjournment will be made, 
will go down in history as having con- 
sidered more insurance legislation than 
any previous session. Its enactments 
have been confined almost entirely to 
life insurance, but it has given consid- 
erable time and thought to fire insur- 
ance, and, if certain of its members are 
returned by their constituencies, there is 
little doubt an effort will be made to 
provide a fire insurance code commis- 
sion, such as previous to this session 
revised the life insurance laws of the 
— Two Measures Not Passed 

Two of the fourteen bills reported by 
the life insurance commission were not 
enacted, though they were reported, 
owing to error of information in one 
case and similarity of measures in an- 
other, as having passed. These were 
H. B. 968, which prohibited any insur- 
ance company making a contribution 
to a political campaign fund, and H. B. 
975, which prohibited the writing of em- 
ployers’ liability insurance by any life 
insurance company. The first was cov- 
ered by a bill by Mr. Hunt (H. B. 719), 
which prohibits the making of campaign 
contributions by any corporation doing 
business in Ohio. This, of course, in- 
cludes insurance companies. 

Thought It Unnecessary 

Representative Earl Stewart, chair- 
man of the insurance codifying commis- 
sion, told your correspondent bill 975 
was not pushed to passage because he 
found, on further investigation, there 
was no need for it. The companies, he 
said, as a matter of sound business pol- 
icy, kept their life business and their 
indemnity business altogether separate 
and apart, so there was no danger, in 
his opinion, that the liability business 
would involve the life insurance busi- 
ness in difficulties. So long as the com- 
panies were doing the square thing, he 
said, there was no disposition to work 
any hardship for them by prohibiting a 
line of related business in which they 
might be engaged. If in the future, he 
added, it should be found that the sta- 
bility of the life insurance business is 
threatened by the liability business, it 
will be easy enough to provide reme- 
dial legislation. 

Some Bills Related to Insurance 

Among the bills passed by both 
houses is one extending the jurisdiction 
of the insurance department to burial 
associations. 

Both houses in the last days of the 
Session passed a bill providing for the 
establishment of a secret service in con- 
nection with the state fire marshal’s of- 

ce and provided an appropriation of 
$10,000 to carry on the work. This 
was brought about by the irruption of 

entucky night riders into Brown 
(CONTINUED ON PAGE 15) 





About June rst, the Western Branch of 
the Aitna Iusurance Co. will be located 
on 7th floor, National Life Building, 159 
La Salle Street, Chicago, Il. 





Tuos. E. GALLaGHER, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspen, Gen. Agent, Marine Dept. 











Capital, $1,000,000 
The CONTINENTAL 


lls the most fi | a 

se most secure fire 
insurance obtainable. Its $ I 6, 399,452, 10 
net surplus ($7,503,591.36) LIABILITIES 


exclusively protecting 
American policyholders is 
larger than that of any 
other company. 


$7,895,860. 74 


SURPLUS TO POLICYHOLDERS 


$8,503 ,591.36 

















An appointment as Agent for the Continental 
Fire Insurance Co., is a sure cure for all the 
worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 
changing underwriting ideas; or managements 
of uncertain permanence. 








The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 


280 La Salle St., Chicago, III. 











D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,965,453-74 








THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< ‘e CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








NEW PLANS FOR WISCONSIN 


WILL HAVE A RATING BUREAU 





Details Not Yet Worked Out, but Same 
Method as Elsewhere Will 
Be Adopted 





Milwaukee, Wis., May 6.—(Special 
Correspondence)—Wisconsin has a pe- 
culiar position among the states in re- 
gard to the making of fire insurance 
rates, as under the present laws all 
combinations of companies for making 
or maintaining rates is prohibited, but 
agents organized as local boards are 
permitted to make rates. 

As the local agents in various locali- 
ties were not warranted in maintaining 
men with the necessary expert knowl- 
edge to make rates, a corps of four 
raters was organized under the general 
direction of the Wisconsin Fieldmen’s 
Club, and the local boards selected 
one of the four as an advisory 
rater to apply the various schedules in 
general use. The advisory raters’ rates 
were then adopted, modified or rejected 
as circumstances seemed to warrant in 
the judgment of the local boards. 

Situation in Milwaukee 


This is the present condition in the 
state outside of Milwaukee, where an 
independent rating bureau is maintained 
under the jurisdiction of the local board. 
As the Wisconsin Fieldmen’s Club is a 
union organization the union companies 
now propose to clear their skirts of any 
possible connection with the tating of 
risks by disbanding the present organi- 
zation of advisory raters in favor of an 
independent rater, as has been done in 
Illinois, Indiana, Minnesota, Missouri, 
and other states. A committee from the 
governing committee has _ conferred 
with the executive committee of the 
Wisconsin Fieldmen’s Club and plans 
for a new order of things are well un- 
der way. 

Do Not Know Who Will Be Manager 

Who the man in charge of the new 
rating bureau will be is not yet known, 
but any one of the four men now in 
the field is amply qualified to take 
charge of the new rating bureau. One 
of them will probably be selected to 
take charge, and the others will un- 
doubtedly accept subordinate positions, 
as no one else has the experience and 
acquaintance with the field and the work 
to fill the positions so acceptably. 

Milwaukee to Remain Independent 

Milwaukee will remain independent 
for some time at least, as the Milwaukee 
board was organized under a special 
charter in 1876 and has continued its 
uninterrupted jurisdiction over local af- 
fairs ever since and is an important 
factor in the state, as about 25 percent 
of the entire premium income of the 
state comes from Milwaukee. 

Under the present laws an independ- 
ent bureau can not do more than the 
present advisory raters, as the local 
boards where such exist must adopt the 
rates to make them anything but ad- 
visory; but it is not anticipated that the 
local boards will raise any objection to 
the change. Under the present system 
the union companies have paid prac- 
tically all the expense, while under an 
independent rating bureau a good por- 

(CONTINUED ON PAGE 15) 
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WANT FIRE MARSHAL LAW 


———_— 


ONE OF MICHIGAN’S NEEDS 





Underwriters Hope to Create Senti- 
ment That Will Cause Legislature 
to Enact the Measure 





Some of the company officers and 
field men in Michigan are endeavoring 
to start a movement which will result 
in the state’s getting a fire marshal law. 
Under the constitution of Michigan all 
money collected by the state from in- 
surance companies must go to the com- 
mon school fund, except what is used 
for defraying the expenses of the in- 
surance department. At the recent con- 
stitutional convention this provision 
was amended so as to permit the organ- 
ization of a fire marshal department and 
its support from fire insurance taxes. 
The educators of the state rallied in 
opposition to this move, however, and 
succeeded in having the amendment re- 
considered and killed. They evidently 
feared that if the bars were let down 
even alittle it might result eventually 
in the deflection of a large amount 
from the school fund to local fire de- 
partments, firemen’s pension funds and 
the like, to the detriment of the schools. 

How Law May Be Secured 

The hope of getting a fire marshal 
law appears to rest on the chance of 
getting a department created and sup- 
ported by the state or widening the 
present scope of the insurance depart- 

ment to include the investigation of 
fires, arrest and prosecution of suspect- 
ed incendiaries, giving the insurance 
commissioner enough extra help to do 
this additional work. The last named 
plan is regarded as the most practicable, 
as it is not believed the legislature 
would enact a law under which the peo- 
ple by direct taxes would have to pay 
the cost of the fire marshal’s office. 
Legislators are very loath to increase 
direct taxation, as such a course is un- 
popular. 
Unfortunate Public Sentiment 

The chances of having the state sup- 
port a fire marshal bureau are rendered 
smaller by the unfortunate fact that the 
people generally regard arson asa crime 
against fire insurance companies rather 
than against the public, and a crime 
against a corporation does not create 
much abhorrence in the public mind. 
Under the present Michigan law it is 
said to be much harder to get a convic- 
tion for arson than for murder. So few 
persons have been punished for arson 
that the public is not much interested 
in that crime and would object to being 
taxed directly to run down and convict 
incendiaries. 

It is believed, however, that the leg- 
islature can be induced to add to the 
duties of the insurance commissioner 
those generally performed by a fire 
marshal and give him enough deputies 
to do this additional work. 

Marshal Badly Needed 

The state needs a fire marshal very 
badly. In Detroit there have been so 
many incendiary fires within the past 
few months that fire underwriters as 
well as fire department and police of- 
ficials have become much exercised over 
the situation. A number of suspects 

(CONTINUED ON PAGE 12) 


Wanted 


Position as Special Agent of 
strong fire insurance com- 
pany, preferably in Southern 
field, by man of 40 with twelve 
years’ experience as local agent 
and sixteen years as attorney 
specializing on insurance law. 
Am willing to begin on small 
salary till I prove my worth. 
G-18, Western Underwriter. 





LATE NEWS FROM WISCONSIN 





Fire Companies Pay Back Taxes on 
Business They Reinsured in an 
Unauthorized Corporation 





Madison, Wis., May 6.—(Special.)—In- 
vestigation by the Wisconsin depart- 
ment disclosed the fact that the Con- 
cordia Fire owed the state $908.45 and 
the Milwaukee Mechanics owed 
$1,717.65 as taxes on business reinsured 
in an unauthorized company. 

Both companies promptly settled. 
There was no intention to withhold the 
taxes. The reinsurance was in the 
Munich, which formerly was licensed in 
the state, but withdrew in 1904. 

It is said that nearly all the compa- 
nies doing business in the state are af- 
fected by the law, which permits them 
to deduct from the premiums on which 
they pay taxes the premiums on busi- 
ness reinsured only in authorized com- 
panies. 

The Granite State Fire and the Mas- 
sachusetts Bonding have been licensed 
by the Wisconsin department. Fred L. 
Gray of Minneapolis is named as gen- 
eral agent of the bonding company for 
Wisconsin. 





Special Agent W. J. Moran Resigns 

W. J. Moran, who formerly travelled 
in the northwest for the Gorham-Bra- 
den Company and for some time has 
been special for R. J. O. Hunter & Co. 
in Wisconsin and Minnesota, has re- 
signed and will make another connec- 
tion. 





Shirer Goes with Springfield 
F. W. Shirer, secretary of the West 
Virginia Fire Underwriters Association, 
has been appointed special agent of the 


Springfield, with headquarters at 
Wheeling. 





Hutson Goes to Travelers 
A. E. Hutson, formerly manager of 
the Provident Savings Life at Cincin- 
nati, has been appointed manager of the 


life department of the Travelers at 
Cincinnati. 





Chicago Board’s Special Meeting 

The Chicago Board of Underwriters 
will hold a special meeting this week. 
At the last meeting it was decided to 
exclude green hides from the packing 
house forms, but the matter will come 
up for reconsideration. 

Another question to be discussed is 
allowing endorsements to be made on 
policies without the policies themselves 
being presented. 





McCrae Gets North Coast Fire 
A. L. McCrae, the surplus line agent 
of Chicago, has been given binding 
power for the North Coast Fire of Se- 


attle. He recently secured the Roger 
Williams Fire. 





Wiese Becomes Manager 

John D. Wiese has been appointed 
Chicago manager for McLean Stinson 
& Company, Ltd., of Toronto, the sur- 
plus line writers, vice Eugene I. Wile, 
resigned. Mr. Wiese has been connect- 
ed with the office since shortly after it 
was opened. He will handle the busi- 
ness in the central western states. Since 
the resignation of Mr. Wile, the Chi- 
cago office has been in charge of H. H. 
Motley, formerly of Chicago, now as- 
sistant secretary of the corporation. He 
returned to Toronto last Saturday. 





To Incorporate Leiding Agency 

The agency of the late J. H. Leiding 
at Cincinnati will be incorporated by 
Mrs. Leiding and others. N. L. Bart- 
lett, who has been connected with Mr. 
Leiding for over ten years, will be man- 
ager. The companies have consented to 





this arrangement and the large agency 
will be preserved intact. 





MARS B. WAGAR, President 


[S4e WESTERN RESERVE ~ 


INSURANCE COMPANY 
of CLEVELAND, OHIO | 
STATEMENT JAN. 3, 1908 , 





CAPI $200,000.00 
UNPAID LOSSES _- : - "$4,820.28 
REINSURANCE RESERVE - -~ - $45,455.08 
NET SURPLUS - - - - = = _4$3,254.99 
ASSETS - - - - + $470,530.35 
L AGENTS 


A. P. ROSS. 505 Park Cleveland, 0.—Ohio, , West Virginia 

A. R. PORTER, 723 B. on St., Chicago—Michigan and Wisconsin 

R. H. ar Wabash St., Terre Haute—Indiana and Illinois 

IB H. STRA , 701 Locust St., St. Louis Mo.—Missouri and Minnesota 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyholders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 


Established in 1864 
J. F. Downine, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert: 
3. M. DE CAMP, General Agent 205 La Salle Street - HICAGO 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 





 - .- cinuns Chienine eee: oes ++» $2,146,618.12 
Liabilities, except Capital ..........+00+.++++ 1,440,931.94 
Policyholders’ Surplus ......----...--. 705,686. 18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
aa LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 


Reserve for Reinsurance...............- $1,432,742.53 
Reserve for Losses........-+-+.+s0.. 000+ 25,291.00 





Reserve for Contingencies.........----.  125,(00,00 
Net Cash Surplus......seseccceseceeeeees 600,476.83 
Potal MasetS.s0cccccce cee cose $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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MISSISSIPPI HOME FAILURE 





Vicksburg Company Is Swamped With 
Excessive Losses and Is Forced 
to the Wall 





Vicksburg, Miss., May 6.—(Special)— 
Thomas O’Herin has been appointed 
receiver for the Mississippi Home. It 
has suffered losses since January, 1907, 
reaching nearly $300,000, and last week 
Harry K. Johnson, vice-president and 
manager, began arrangements to place 
the company in the hands of a receiver. 
On Dec. 31, 1907, the Mississippi Home 
had gross assets of $268,082, a reinsur- 
ance reserve of $118,140, gross liabilities 
excepting capital of $160,181, surplus of 
$7,901, and amount at risk $5,309,087. 

Upon the announcement of the re- 
ceivership local agents immediately met 
in conference and issued a signed state- 
ment, in which they announced that all 
policies through the respective agencies 
on the books of the Mississippi Home 
have been rewritten and protected in 
other good companies represented by 
them. Manager Johnson of the Missis- 
sippi Home said: “All that I have to 
say is that our excessive losses and our 
inability to realize on assets is the 
cause of our suspension.” 

The Mississippi Home was organized 
in Vicksburg in 1885 by S. T. Barnett 
and Thomas Mount. The company was 
reorganized in 1887 with John B. Mat- 
tingly, president, and W. D. Wellborn, 
secretary. In 1902 E. S. Butts was 
elected president and A. C. Lee, secre- 
tary. The present officers were E. C. 
Carroll, president; Harry K. Johnson, 
vice-president and manager, and A. J. 
Miazza, secretary. The company was 
organized with a capital stock of $100,- 
000 with 10 per cent of that amount 
paid in. No assessments were made; 
the present owners took hold and then 
the full amount of the stock subscrip- 
tion called for, making the fully paid 
up stock. The Mississippi Home Com- 
pany several days ago sent to New 
York for A. A. Hart, an expert insur- 
ance accountant, to come here and go 
fully over the situation, and this he has 
done and is still so engaged. 

It wrote surplus lines in the north 
and west through Chicago and also was 
represented in New York by Weed & 
Kennedy for the east. 





Waterman to Go Elsewhere 

H. F. Waterman, chief clerk in the 
home office of the Indianapolis Fire, 
will seek a new connection either in 
office or field. He is a very competent 
man. The company is being wound up 
and Secretary Hinderks will remain 
with it for a year. 


Hobbins With Ohio German 

James R. Hobbins, formerly Wis- 
consin and Minnesota special for the 
Calumet, who for some time has been 
conducting a real estate and insurance 
agency at Williston, N. D., becomes spe- 
cial agent of the Ohio German for IIli- 
nois, Minnesota and Wisconsin. 


Plans of the Scottish 

Agency Superintendent Hogue of the 
Scottish Union & National was in Chi- 
cago last week and saw a number of 
applicants for the company’s field va- 
cancy in Wisconsin and Minnesota. In- 
asmuch as Agency Inspector Culver, 
who had charge of the two states until 








‘he went to the head office, is in touch 


with conditions, the large cities will be 
looked after to a large extent by him. 
The plan seems to be to put a special in 
each state to develop the smaller city 
and town business. 





School House Rates 

Notwithstanding the rates on mili- 
tary and boarding schools and public 
school buildings place them in the pre- 
ferred class, they have been unprofitable 
and rates should be increased. Most 
fires in schools are caused from the 
heating apparatus and blind attics. 








UN INSURANCE OFFICE 
















POUNDED A. D. 1710 





UNITED STATES BRANCH 


J. J. Guile A. M, Thorburn 














H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


©F London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company. 


54 Pine Street, New York Sansome é Sacramento Sts., Saa Francisco 





in the World 


PACIFIC COAST DEPARTMERT 


C, A. Henry € Co , General Agents 












P. T. KELSEY, Ass’t Manager 





TO SUBMIT CASE ON BRIEFS 





Meanwhile California Companies Will 
Continue to Do Business in Ne- 
braska as Usual 





The hearing on the injunction asked 
by the Pacific Mutual and the Firemans 
Fund, of California, to restrain Auditor 
Searle from interfering with a continu- 
ation of their business in Nebraska, re- 
sulted Monday in federal court giving 
permission for the submission of the 
case on briefs, all of which must be 
filed by May 29. 

In the meantime the Pacific coast 
companies may continue to do busi- 
ness in Nebraska at their own risk, the 
restraining order granted by the court 
last month not entailing the issuance of 
licenses to the companies by the state 
insurance department. 

Auditor Searle’s ultimatum to the 
companies resulted from the refusal of 
the Commissioner Wolf, of California, 
to license to the Bankers Life, of Lin- 
coln, and was based on the retaliatory 
clause of the Nebraska law. Auditor 
Searle is absent: at the present time and 
may have a personal talk with Com- 
missioner Wolf while away. If such a 
conference can be arranged it is be- 
lieved that the two officials may arrive 
at some understanding that will not dis- 
commode any of the companies inter- 
ested. 





Taking a Southern Trip 
Secretary Putnam of the National 
Association of Local Agents is on a 


southern trip. The following is his 
itinerary: 

Savannah, Ga., April 29 and 30; annual meet- 
ing of the Georgia al Underwriters’ Associa- 
tion. 

Greensboro, N. C., May 4; conference with 
members of North Carolina Local Agents’ Asso- 
ciation on the matter of incorporated agencies. 

Gainesville, Fla., May 11; annual meeting of 
& Florida Association of Local Fire Insurance 

ents. 

obile, Ala., May 13 and 14; annual meeting 
of the Alabama Association of Local Fire Insur- 
ance Agents. 

New Orleans, La., May 14; annual meeting of 
the Louisiana Association of Local Fire Insur- 
ance Agents. 

Vicksburg, Miss., May 15 and 16; annual meet- 
ing Mississippi Association of Local Fire Insur- 
ance Agents. 

Dallas, Texas., May 21 and 22; special meeting 
of Texas Local Fire Insurance Agents. 

Oklahoma City, May 21; called 3 meeting to or- 
ganize state association. 

Little —y Ark., May 27 and 28; annual meet- 
ing of the Arkansas Association of Local Fire 
Insurance Agents. 

Secretary Putnam left Boston, April 25, to 
be absent until the first of June. He will be met 
at Mobile, Ala., by Pres t Offenhauser, and 
the balance of the trip will be made together. 





The Michigan Commercial has been admitted 
to Canada. 








Entertainment Committee Named 

Most Loyal Grand Gander Geo. C. 
Main of the Blue Goose has appointed 
the following committee in charge of 
the entertainment and festivities follow- 
ing the meeting of the Grand Nest and 
convention of the order at the time of 
the Northwestern meeting in Chicago: 
J. F. Stafford, London & Lancashire, 
Minnesota, chairman; R. M. Bennett, 
New York Underwriters, Illinois; Geo. 
E. Redfield, Farmers of York, Chicago; 
C. M. Cartwright, THe Western Un- 
DERWRITER, Chicago. Most Loyal Grand 
Gander Main and Grand Wielder 
of the Goose Quill C. H. Silkworth are 
members ex-officio. 





Allegheny Fire’s Condition 
President Gilliford makes the follow- 
ing statement regarding the Allegheny 
Fire: 


The Allegheny’s capital of $200,000 is unim- 
paired and our surplus April 30 is about $25,000 
and our total assets over $350,000. 

The assets of the Allegheny are principally 
invested in first mortgages on improved real es- 
tate in Allegheny county, Pa., which are of ab- 
solute face value. 

The decrease in our surplus was occasioned 
mainly by the company writing an unusually 
large proportion of three and five year business. 

ore than one-half of the premiums on our 
books at the close of 1907 was such term busi- 
ness and the reinsurance reserve had increased 
from $80,000 to $101,000, during the year 1907, a 
part of which increase necessarily came out of 
the surplus. Also the Allegheny had reinsurances 
with t acon’ reliable companies not doing 
business in New York state to the amount of 
about $5,000 in premiums for which no credit 
was given by the New York department. In 
this way the surplus as figured by the New 
York department showed very much lower than 
our actual surplus. 

Steps are now being taken to materially in- 
crease the Allegheny’s surplus. We have en- 
gaged an expert insurance accountant until re- 
cently connected with an eastern fire insurance 
company who will take charge of our books. 
The loss ratio of the Allegheny for the first four 
months of 1908 has been 54.6 percent, which is 
exceptionally good for that part of the year. 

The Allegheny will maintain its capital unim- 
paired and will maintain a fairly good surplus 
in the future and will continue in business and 
will continue its reputation for the prompt pay- 
ment of all losses. 





Kentucky Tobacco Situation 

Insurance men will be pleased to 
know that Professor Long of North- 
western University, a native of the 
Kentucky tobacco belt, who has recent- 
ly made some jnteresting investigations 
at the seat of the difficulties, will con- 
tribute an article in the June number 
of MipLanp, the magazine published by 
THE WESTERN UNDERWRITER COMPANY. 
Professor Long’s description of the to- 
bacco industry and his study of the 
causes of the turbulence are well worth 
careful reading. 





Rascals are sorted from their kind by being 
found out. 





AS VIEWED FROM CHICAGO 








RATING SYSTEM CHANGED 

The governing committee of the 
union announces a change in the man- 
ner of rating certain classes. Supple- 
ment No. 3 of the analyticical system 
provides for the rating of the classes 
which have heretofore been treated un- 
der the following schedules: Boot and 
shoe factory schedule, canning sched- 
ule, pickling, preserve, jelly and syrup 
manufacturing schedules, creamery and 
cheese factory schedules, ice factories 
and cold storage and warehouse sched- 
ules. The governing committee has di- 
rected that in future all risks of the 
above classes be rated under analytic 
system and that the special schedules 
on these classes be withdrawn. 

* x + 
EDDY REELECTED CHAIRMAN 

H. C. Eddy of the Commercial Union 
has been reelected chairman of the gov- 
erning committee of the Western 
Union. G. H. Lermit, who goes on the 
committee, becomes vice-chairman. E. 
T. Campbell, of the American Central, 
is another new man on the committee. 
J. S. Belden, of the Fire Association, 
and C. W. Higley, of the Hanover, re- 
tire from the committee. 

* + * 
WATCHING SALOON RISKS 

Companies are carefully listing the 
towns that have voted dry and are cut- 
ting down saloon lines or getting off. 
Where prohibition goes into effect there 
is always a moral hazard on saloons. 

* + . 
WILL TEST DEAN SCHEDULE 

The Dean schedule has been revised 
for use in Chicago, and it will require 
two months to test the new instrument 
to ascertain whether any further 
changes will be required. The Dean 
rates will not be ready, therefore, until 
fall at the earliest. The policy of the 
Chicago board is to move slowly until 
it feels the schedule will meet every re- 
quirement and thus the results obtained 
can be defended. 

In a big city there are many factors 
not encountered in smaller points and 
the schedule has to be put in shape to 
take care of these. 


. . * 

WANT MORE GASOLINE PRIVILEGES 

Insured and agents are calling upon 
companies for a more liberal policy in 
connection with the storage and sale 
of gasoline. Not content with the pre- 
vious modification of the rule which 
took place a short time ago, allowing 
the storage of ten gallons of the fluid 
free of charge as against the former 
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charge of 10 cents per $100, in other 
than drug stores, they now want the 
rule abolished requiring 25 cents per 
$100 for permit to keep one barrel. 
Some agents even think the companies 
should class gasoline the same as kero- 
sene and permit the storage of five bar- 
rels without charge as is done with 
kerosene. The present rule restricts the 
quantity of gasoline to one barrel, with 
the charge, and it is not thought the 
companies will make any further con- 
cessions at the present time. 
+ * + 
CASH REGISTER LOSSES 

The collection attorney of the Na- 
tional Cash Registry Company of Day- 
ton, Ohio, says: 

“In the matter of collecting accounts 
from purchasers of our registers in 
cases where the register has been de- 
stroyed or damaged by fire before it is 
fully paid for, we experience a great 
deal of difficulty in many cases because 
of the fact that the insurance adjuster 
makes the statement to the customer 
that we carry insurance on the register, 
that the cusomer is not liable to us for 
the balance in case the register is de- 
stroyed, and that the insurance com- 
pany will allow nothing on account of 
the damage or destruction of the reg- 


ister. Our trouble with this class of 
cases arises mainly in the southern 
states.” 

* * - 


SPRING GARDEN LIBERALIZES 

The Spring Garden, which has pur- 
sued a liberal underwriting policy in the 
past, is reported to have gone a step 
further in doing away with its pro- 
hited list entirely. This does not mean 
that the company is going to write 
everything, but that it is not going to 
condemn whole classes in which there 
may be some desirable risks. 


* + a 
SOME LOCAL EVENTS 

S. D. Andrus, the western executive special 
of the Commonwealth of New York, has opened 
headquarters in 701 National Life building, Chi- 
cago, taking one of Raftree & Wilber’s private 
offices, 

Assistant Manager A. R. Monroe of the west- 
ern department of the Queen is giving part of 
his time to the Chicago city office since Man- 
ager Hubble left. This arrangement will con- 
tinue until a manager is selected. 





Watching the Glass Factories 


Companies are taking notice of glass 
factory business in Indiana and Ohio, 
of late, as a possible moral hazard has 
presented itself owing to the use of 
modern machinery which is fast put- 
ting the hand work product out of the 
running. Particularly in the glass bot- 
tle factories is this noticeable. Hand 
bottle blowers command ‘very high 
wages, but the introduction of the ma- 
chine-made bottle foreshadows the pass- 
ing of hand work and the consequent 
shutting down of many of the old style 
plants. The class of risk is not consid- 
ered desirable at best, and companies 
are watching the business carefully with 
the intention of retiring liability should 
the change in manufacturing methods 
become general. 





OHIO AND WEST VIRGINIA 


CLAYTON ELECTED PRESIDENT 











Annual Meeting of the Ohio Fire Pre- 
vention Association—New Officers 
Are Chosen 





The Ohio State Fire Prevention As- 
sociation at its annual meeting at the 
Hotel Hartman, in Columbus, Tuesday 
night, elected the following officers: H. 
W. Clayton, Troy, of the Germania, 
president; W. B. Goodwin, Columbus, 
of the Aetna, vice-president; L. M. 
Foster, Columbus, secretary-treasurer. 
Mr. Clayton was chairman of the execu- 
tive committee and Mr. Goodwin was 
a member. 

The new executive committee fol- 
lows: Fred W. Ransom, Columbus, 
Providence Washington, chairman; 
George Diebold, Cincinnati, National 
Union; L. A. Lent, Cincinnati, Penn- 
sylvania Fire; J. O. Dye, Columbus, 
German American; J. E. Weinland, Co- 
lumbus, Fire Association;.A. P. Ross, 
Cleveland, Western Reserve; E. A. 
Keeler, Columbus, Farmers & Mer- 
chants. 


WARNING BY THE DEPARTMENT 








Ohio Superintendent Calls Attention to 
Unlicensed Companies Represented 
by a Cincinnati Office 





The Ohio department has sent out the 
following warning as to a nest of un- 


licensed concerns: 

The United Insurance Agency, 617 Lyric 
Theater building, Cincinnati, represents that it 
will write fire insurance in the following compa- 
nies: 

Commercial Fire Insurance Company of 
Houston, Texas. 

——- Insurance Company of Madison, In- 
iana. 

Interstate Fire of Suffolk, Virginia. 

Indiana State Fire of Indianapolis, Indiana. 

tiome Insurance Company of Little Rock, 
Arkansas. 

Traders Insurance Company of Philadelphia, 
Pennsylvania. 

The Western Fire and Marine Insurance Com- 
pany of Oklahoma, Okla. 

Illinois National of Springfield, Ill. 

New York Fire Association of New York. 

Manufacturers Mutual of Indianapolis, Indiana. 

Northwestern National of North Dakota. 

None of said companies are licensed to do busi- 
ness in Ohio. Neither is the United Insurance 
Agency, or Chester B. Chadwick or W. C. 
Farrar comprising the firm, licensed to issue poli- 
cies in either of said companies or in any other 
unauthorized companies. This firm has attempted 
to write insurance in some of the above named 
companies in Cincinnati and through an un- 
licensed agent in Columbus, and perhaps else- 
where in Ohio. An agent who without license 
writes insurance in an unauthorized company is 
liable to a criminal prosecution. The public is 


“Let Us Call Before The Engine” 


An ADVERTISING POST CARD tuHat WIL. INTEREST YOU 
Serid for Sample and Prices 


E. B. & E. CO., PUBLISHERS, 
DETROIT, MICH. 














$1.00 Systemizes Your Work 





CARD INDEX SYSTEM 
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Using Cards specially compiled and 
printed for your business. 








Cheapest and Most Complete System 


consisting of oak tray, 8x5x9. Months, Dates 
and Alphabetical Guides and 200 memo- 
randum cards. 


$1.00 


Providing remittance accompanies the erder. 
If prepaid add 25c for expressage. 


THE BROOME MFG. CO. 


Manufacturers of Filing Devices and Office Supplies 
= PERU, INDIANA 











FIDELITY | "see 
mz || $8589;405. 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
of San Francisco, Cal. of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Ltd. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
cean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 


TOURIST FLOATER. «++... ..+. ccc. soseeessooee 
AGENTS WANTED 


(Domestic and Foreign) 

SALESMEN’S SAMPLES. ... 2.00 cceescccccecccece 

CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 
Cc. K. HOLLOWAY, Prest. 











ee HD oes nee caveccin00en cies seossain 
(Export and Import) 

















O. P, CONAWAY, Sec’y. 
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$476,638.11 FIRE INSURANCE 
COMPANY 
WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 
H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


0. G. PARKER, Treas. 


SURPLUS 


TO POLICYHOLDERS 


$343,484.64 





JOHN J, HENRY, Pres, GEORGE F, REEVE, Vice-Pres, CHARLES M, HENRY, Sec. 


——— 
She are fire 


NEWARK WN. WJ. 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For tion in Ohi 
representa 0, aap Illinois, Iowa, Wisconsin, Michigan, 
CARROLL L. DEWITT, General Agent, 











153 La Salle St., CHICAGO 
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warned against being imposed upon by accept-' main in Fourth street is expected to | Fite Insurance at Cost Dividends on all Renewals 
ing policies in said companies through unlicensed | 


agents, because this department has no super- : 
vision over them and can give no official in- ; 
formation as to their solvency or otherwise. 





Rumors of Disbanding 

There have been rumors around Day- 
ton that the Montgomery County Un- 
derwriters Association might disband, 
as it is no longer a very active organi- 
zation. A number of the agents, how- 
ever, are opposed to such a move, and 
the secretary says he knows of no move- 
ment in that direction. 





To Inspect Traction Properties 





The Ohio Inspection Bureau has 
taken an important departure in the as- 
signment of a special electrical inspect- 
or to the work of surveying and re- | 
porting on all traction properties in the ; 
district. H. R. Markel, electrical engi- j 
neer, has been detached from the Day- 
ton office and placed in the Columbus 
office of the bureau, in charge of this 
work. 








Will Report on Columbus 

The Ohio Inspection Bureau is pre- 
paring a voluminous report on Colum- 
bus, on which a report has not been is- 
sued for several years. Conditions in 
the capital city are very chaotic, espe- 
cially in the water service, in which, in 
many instances, large pipes are fed from 
small, and there are hundreds of dead 
ends. Static pressure in no case ex- 
ceeds 65 pounds, and in many cases it 
is much less. The installation of a new 


WANTS D 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK é CO. 


159 La Salle Street, Chicago 


HTeG « SUDSCTIDETS 


Add To Your Income 
by securing the agency of a 
LIVE STOCK BURGLARY 
AUTOMOBILE LIABILITYor 
PLATE GLASS BONDING 

COMPANY 


We will put you in communication with 
companies writing any of the above lines 
if you will write us. 

They are all good money makers 


AGENTS WANTING A FIRE COMPANY 


of any kind can get in touch with a number of good 
ones by writing us. 

Large city agents that have a placeintheiragency 
for one more company will do well to advise us 
what they are at to offer a company in the 
way of business e will put them on our waiting 
list and advise them of the first opportunity. We 
are usually in touch with any new companies enter- 
ing a State and a great mary times with companies 
wishing to change their agency in the larger cities. 


THE WESTERN UNDERWRITER COMPANY 


145 LA SALLE STREET CHICAGO, ILL. 




















increase the flow pressure materially in 
the business district. Much attention 
will be given in the report to overhead 
wire conditions, which are said to be 
second only to those in Montreal, 
among American cities, as a menace to 
the fire department. 





Ohio Agency Appointments 
Allegheny—G. D. Rowland, Martins Ferry. 
Allemannia—W,. N. Reese, Youngstown. 

Ben Franklin—P. H. Grove, Salem. 

Caledonian—Baumfield & Kelley, Mansfield. 

Calumet—Helen M. McCracken, Steubenville. 

Camden—S. P. Hartzell, Wadsworth. 

Capital—E. W. Murphy, Newark; H. T. Mc- 
Colley, Marion; R. B. Crawford, Jr., Massillon. 

Dixie—W. E. Stanton, Wellston; Wm. Havens, 
West Union. i 

Farmers & Merch.—W. E. Chapple, Sylvania. 

Federal—C. J. Starkey, Ashtabula. 

Girard—J. Aikin, Bellefontaine; J. O. 
Ohler & Co., Lima; W. H. Settlage, Wapakoneta; 
D. D. Beanblossom, Greenville; W. J. Phipps, 
Celina. , 

Home—Allen Phillips, Beaverdam; A. B. Mar- 
tin’s Sons, Geneva; Hoak & Leavenworth, Cleve- 
land; M. E. Dyer, Lodi; Frank Young, Troy. 

Hawkeye—Fanny G. Spencer, Sandusky. 

Jefferson—P. H. Grove, Salem; Naegele & 
Warnke, Huron. 

Mich. Com’l—Allen & Hartzell, Wadsworth. 

Mechanics—Louis Blohm, Marietta. 

Northern—R. W. Laughlin, East Liverpool. 

Northwestern F, & M.—Paul Karger, Colum- 


us. 

North River—O. P. Blue, Kenton; B. F. V. 
Anderson, Toledo. 

N. W. Nat’l—Peter Stelmaszewski, Lorain; E. 
D. Phelps, North Baltimore. 

Norwich Union—H. A. Waugerien and R. L. 
Holmes, Cleveland; A. B. Maurer, Greenville. 

Old Colony—Louis Biohm, Marietta. 

Phoenix, Eng.—Martin V. Brust, Mansfield. 

Phenix—G. M. Smith, Warren. 

Royal—Chas. P. Mackelpresh, Cincinnati. 

St. Louis—J. C. Hauser, Sandusky; T. H. 
Kelsey, Toledo. 

Union, Phila——Geo. McKinley, Marion. 

Walla Walla—F. F. Aschbacher, St, Marys; 
W. J. Phipps, Celina. 
Ger. Amer., N. Y.—T. H. Bell, Trenton. 

Hanover—C. M. Thompson, Union City. 

State of Pa.—Shedd & Pembroke, Columbus. 

London—V. D. Butman, Fremont, 

Nat’l Union—O. P. Blue, Kenton. 

N. W. Nat’l—T. C. Leonard and W. T. T. 
Buckner, Cincinnati. 


OHIO NOTES 

H. T. McColley has purchased E. S. Hock- 
man’s agency at Marion, O. 

C. E. Williams is reported to have sold his 
agency at Piqua to the firm of Sigler & Sigler. 

At Marion, O., A. A. Gottschall has retired 
from the firm of McKinley & Gottschall. George 
W. McKinley will continue the agency. 

Strubel, Wise & Co. have opened an agency 
at Lorain and will represent the St. Louis, East- 
ern, Northwestern Fire & Marine, Milwaukee 
German, Queen City and Hawkeye. 

The Malleable Iron & Chain Company of 
Tiffin, built there recently by the members of the 
Webster Manufacturing Company of Chicago, is 
now in full operation and employing several hun- 
dred men and its line of insurance has been 
placed in stock companies represented in Tiffin 
agencies. 

The city council of Columbus, Ohio, has passed 
an ordinance appropriating $25,680 for the pur- 
chase of a site in Fourth street, at the head of 
Chestnut, for a fire engine house to protect the 
wholesale district. The rest of a bond issue of 
$55,000 is available for the erection of the 
—s and the equipment will be provided for 
ater. 

One of the results of the trial of Benjamin 
Cohen on the charge of arson, at Cleveland, 
Ohio, was the arrest of Reuben Dvorkin on the 
charge of perjury while on the witness stand. 
The man’s evidence at the last trial is said to 
have differed so widely from the _ testimony 
given at a former trial that it was decided to take 
him in charge before he got away from the city. 








The fire committee of the Wheeling city 
council has decided to recommend the appro- 
priation of $72,840.93 for the fire department for 
the next thirteen months. This includes a com- 
bination automobile engine and hose wagon, a 
steamer and two turret nozzles in the way of 
new equipment. 
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Why not give better service to your customers besides 
making for yourself a liberal commission for introducing a 
device that will help you sell fire insurance by reducing 


their rate. Write 


J. L. L. McCORMACK - 


537 to 539 Perry Street 
YOU HAVE NO BOTHER. 


CHICAGO, ILL. 
1 ASSIST YOU AND THIS 


IS A SOURCE OF CONSTANT REVENUE TO YOU. 





THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 


- NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 


HOME OFFICE: 1309 First National Bank Bidg. . -@ 


CINCINNATI, OHIO 





OOPE 





C R 








| 
Fire Insurance Co. | 


of Dayton, O. 





DAVID B. CORWIN 
President 


SAM.L. LA ROSE 
Secretary 


CHAS. W. SCHENK 
Vice-President 





|THE CINCINNATI 


| UNDERWRITERS 


COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 
Eo einssammnsmeil $250,000. 


00 

' Reservefor Reinsurance...... «+++. se0es 222,284.22 
| Other Liabilities...........ssececeeeeess 20,200.11 
| Net Surplus .....seeee cscseseeseeseerseres 212,074.59 
TOTAL ASSERTS. 000 0c0cccccesces cece $705,158.92 


P, A. ROTHIER, Prest. ADAM BENUS, Sec*y. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL FiRE INSURANCE 


CoMPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N. H. FAIRBANKS, preer. 
M,L. MILLIGAN, racas. 
E. C. PRICE, avoivon « Vv. Pacer. 


JOHN G. WETZEL, sso'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 








ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - - - 
EDW.A. WINTER -— - 
G. W. POHLMAN, Jr. - Agency Manager 


President 


Secretary 


‘Samuel Gans Company 
FIRE AND 

| MARINE SALVAGE 

| 207-209 E. Madison St. 

CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 


I. F. Small, Superintendent 
Bell Telephone 3081 


| 
| Telephone Main 275 
| 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 


COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


ORGANIZED 1867 


_ GERMAN FIRE 


| INSURANCE COMPANY 
| OF WHEELING, WEST VA. 


Cash Capital . ° 
Net Surplus. ° ° 


- $200,000.00 
222,604.02 


WM. F, STIFEL, President 
ANTON REYMANN, Vice-President 
¥. REISTER, Secretary 
WM. GOERING, Ass’t Secretary 
Ss of Agencies 


| W. RICE, Supt. 
W. R. RICE, Special Agent 








W HTP oartcx PA PHR 


We will allow you more than any one else can 
O. ADAMS MEG. CO. PAPER MILL 





104 MICHIGAN ST. 


PHONE 675 MAIN. 


CHICAGO 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - - 


- = © 300,000.00 
SURPLUS TO POLICY HOLDERS 


436,030.32 
ASSETScc- - - -© = = 852,469.75 
LOSSES PAID TO DATE - - 4,186 ,250.00 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZBD 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - + $5,185,649 51 
Net Surplus, - - $ 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 














6 


THE WESTERN 


UNDERWRITER. May 7, 1908. 








MIGHIGAN AND INDIANA 


EXTENSIVE PLANS ARE MADE 








Improvement of Detroit’s Waterworks 
Is to Be on a Large Scale—Look 
Into Incendiary Fires 





Detroit, May 4.—(Special Correspond- 
ence.)—I stated in my last communica- 
that the board of water commissioners 
anticipated spending $500,000 on water- 
works improvements. They have, how- 
ever, arranged for an expenditure of 
$1,749,000. The common council at its 
last meeting authorized the issuing of 
water board bonds to the amount of 
$500,000. In order to meet the balance 
of this extraordinary expense, it is pro- 
posed by the board to obtain from the 
next legislature authority to issue the 
additional amount of bonds required. 
It is generally conceded that the affairs 
of the board are conducted with ability 
and prudence and the money raised will 
be judiciously expended. Being inter- 
ested in the way in which this large 
sum of money was to be expended, my 
enquiry produced the following state- 
ment: 


For a new pumping station large 
enough to accommodate six pumps 

which will double the present ca- 

BEET Sccudescceceecedcocecnoesecs $ 400,000 
Purchasing and installing two pumps of 


2,500,000 each daily capacity........ 300,000 
rei wsbbhsseebdncusecesse 15,000 
Seven miles of 48-inch PIPE. .cesceevee 924,000 
1,700 feet of 42-inch pipe with meters 

and gates complete........ccscseece 50,000 
Conduits to supply water to pumps.... 35,000 
Connections and valves..........e00. 25,000 

Ee eer ere $1,749,000 
EXPENDITURES FOR 1908 
i PM icusakaseteuveeecucesd $100,000 
DE 4c uc ad avebbaceenetseeces esos 30,000 
Three miles of 48-inch pipe............ 150,000 
DE Wokindestwacanceneenscendssnedanees 75,000 
For 42-inch pipe with gates and meters.. 50,000 
NN 5-5.0654604s4404006040%0uEnSS She 85,000 
UE knead lcanenns ceeneseabetawe $440,000 


EXPENDITURES FOR 1909 

Amount required to complete the pro- 

posed 48-inch pipe to Chene street and 

connecting with large main already laid 

in said street, being a distance of 

Ce SUNs s Neadscucedetuwdssens ooe8 $152,000 
Fifty percent payment on engines...... 150,000 
Balance on new pumping station........ 300,000 
Connections 25,000 





DU wecindsessvevhocagethesaaaan $627,000 
The commissioners are alive to the 
city’s necessities and have the support 
of the people in their efforts to furnish 
Detroit with abundance of water for 
all purposes. 

The daily papers are looking into the 
matter of incendiary fires. The fire 
marshal has furnished them with suffi- 
cient evidence to warrant them in tak- 
ing notice. Agents are getting a little 
more particular in making inquiries be- 
fore they write certain kinds of insur- 
ance. The matter of writing insurance 
has got to be such a common proposi- 
tion that anybody, anywhere can get 
almost anything and at any price. Per- 
haps a few questionable fires may have 
a tendency to make agents a little more 
careful in writing business. When the 
party who wants to make a cash sale 





to the insurance companies finds there 
might be trouble in closing the deal, he 
will be a little more careful. 

A gentleman was appointed agent for 
a well known union company. He own- 
ed some houses on which he wished to 
get cheap insurance, so invited some 
outsiders to bid for the business. They 
named a rate of about 33 percent less 
than his company’s rate. He put the 
proposition to his special thus: “I can 
get the insurance on my houses for this 
rate. Can I write the business in your 
company at the same rate?” 

“Do you consider the insurance you 
have offered you at the cut rate as good 
as the insurance you are selling for 

rid 


“Well, yes.” 

“Then you are not a good man to 
represent my company,” and the spe- 
cial took up the commission. 


Alfred Bunclark, secretary of the De- 
troit Underwriters Club, with a party 
of friends, has gone to Au Sable on a 
fishing expedition. Op Detroiter. 





Hayes Takes the Allegheny 

A. E. Hayes, who has been in the 
home office of the Michigan Fire & 
Marine for several years, has been ap- 
pointed Michigan special agent of the 
Allegheny Fire. This field was former- 
ly covered by Thomas C. Parsons of 
Cleveland, but his time is now fully oc- 
cupied handling the Allegheny and 
Humboldt in Ohio. 





Indianapolis Board’s Annual Meeting 

The Indianapolis Local Agents Asso- 
ciation will hold its annual meeting next 
Tuesday. The chief business scheduled 
is a reconsideration of the strained re- 
lations between local agents and the 
Western Factory Association. At the 
last meeting it was decided to make 
this a special order of business. 





Receiver for Mutual 

On petition of the Capital City Con- 
struction Company the Central Trust 
Company of Indianapolis has been ap- 
pointed receiver of the Manufacturers 
Mutual Fire of that city. The petitioner 
averred that the president of the insur- 
ance company is dissipating its assets 
and that it is about to become insol- 
vent. 

Charles T. Burris is president. The 
company is one of the old special char- 
ter concerns that became notorious in 
Indiana and that disappeared one after 
another, after the charters had been 
sold a dozen times to a dozen different 
buyers. The Manufacturers has been 
eking out a living for several years un- 
der the management generally of one 
man, who acted as “the whole thing.” 





Indiana Agency Appointments 
American, N. J.—O. H. Harris, Kirkpatrick. 
Atlas, Eng.—J. L. Crum, Saratoga. 

Ben Franklin—Hile & Baker. Elkhart. 

Connecticut—C. J, Powell, Greenwood; Mc- 
Gaughey & Tyson, Logansport; Chas. Bohrer, 
Boonville; W. C. Herr, Goshen. 

Equitable—Jas. Stogsdill, Clinton. 

Fidelity—C. L. Holley, Morocco; C. H. Fry, 
Gas City; W. {; McConnell, Oxford. 

Fire Assn.—D. E, Snyder, Plymouth. 





SEABOARD F. & M. INSURANCE CoO. 


MOMB OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBERN, Sec’y. 


Cc. C, BOWEN, Ass’t Sec’y. 


Deer St toer | ASSETS; $401,093.00 CASH CAPITAL; $250,000.00 NET SUBPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisco. 


F. A, CHAPUIS, General Agent 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


===>: ACTIVE AGENTS WANTED == 
Address, E. S. KELLEY ™* gee Motor Bost St. Joseph, Michigan 








MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets - - - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooker, President 


B. L. Hewett, Asst. Secy. 
Rosert HENKEL, Vice Pres. 


Rate Raw incs, Asst, Secy. 
A. D. Baxsr, Secretary D. W. AnpRrEws, Supt. of Agencies. 


MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIERCE & SAGE 


General Agts., Detroit, Mich. 





COMPANIES SPECIAL AGENTS 
Concordia efferson F. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIRKWOOD 

New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICK 
Pittsburg Greensboro 61a Pabst Building, Milwaukee 

Ben Franklin F. C. SAMMIS 

Allegheny N. Y.Life Bidg., Minneapolis 


We write a general class of bu-iness and desire representation in every Town, Village and City in 
the above States. We have the larzest Non-Union Agency in the United States, and any agent rep- 
resenting one or more of our companies is entitied to the full capacity of our Office. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 FORT STREET, WEST, DETROIT, MICH. 











General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. : 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. : Detroit, Michigan 
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Germania—C, C. Jordan, J. G. 
Berkey, Salem. 

Granite State—M. S. Moore, Terre Haute. 

———Wa Bank & Trust Company, 
Mt. Vernon; J. W. Tuder, Monrovia. 

Jefferson—A. W. Hammer, New Castle. 

Metropolitan—W. F. Mashino, Hammond. 

Mich. Com’l—Edwin Wade, Mt. Vernon; J. J. 
Utter, Hope. 

Northern, Eng.—Miss H. R. Hathaway, Green- 
castle. 

Ohio Farmers—C. J. Utter, Hope. 

Ohio German—C. H. Taylor, Boonville. 

Pelican—American Trust Company, 
Bend. 

Prussian Nat’l—W. C. Herr, Goshen. 

Queen City—W. H. Immel, Ft. Wayne; Lyle 
Brown, Galveston; J. L. Smith, Greenfield. 

Royal—Dell Kessler, Rochester. 

Royal Exchange—The Thrift Trust Company, 
Valparaiso; L. L. Clark, Washington. 

Scot. U. & N.—F. M. Bryant, Rockville. 

Southern—F. S. Newby, Frankfort; A. J. 
Hassmer, Lawrenceburg. 

Springfield—C. M. Thompson, Union City. 

Sun, Eng—A. F. Ernest, Goshen; F. M. 
Bryant, Rockville. 

ine. La.—A. M. Yelton, Vincennes; H. E. 
Hess, Plymouth; Overman & York, Anderson. 

United Firemens—W. P. Patterson, Gary. 

Walla Walla—B. E. Taylor, Angola; J. W. 
Harbaugh, Kokomo; T. E. Daley, Elwood, 

Westchester—Collins & Peffley, Dephi; D. E. 
Draper, Williamsport. 

B. Tilman, North Man- 


Western, Pa.—H 
chester. 

Western Reserve—W. G. Shadday, Jefferson- 
ville; W. H. Padgett, New Albany. 


Vernon; 


South 





Want More Membership 
The officers and executive committee 
of the Indiana Association of Local 
Agents are in session today (Thurs- 
day) at the Denison hotel, Indianapo- 
lis, to devise ways and means to in- 
crease the membership. 





Cuts Off Treasurers’ Perquisites 

Under a new Michigan law county 
treasurers are required to insure county 
buildings. Some of the treasurers have 
secured appointments as agents of com- 
panies and have written the necessary 
policies. The state attorney-general in 
a recent opinion declares that county 
treasurers have no right to act as 
agents in insuring county property. 





Want Grease Vats Covered 

Since the burning of the Coburn 
warehouse at Indianapolis, special 
agents are giving particular attention to 
basement inspections. One special while 
in the dark recesses of a plant the 
other day fell headlong into a vat of 
grease. He is insisting now as a con- 
dition of the policy that all such vats 
be provided with a cover. 





National Union’s Arrangements 

The National Union has readjusted 
its field, following the resignation of 
Special Agent Beck of Michigan, who 
goes with the Northern of New York. 
Ralph C. Clark, the Indiana special, is 
transferred to Michigan. Percy , 
Greene, with the G. W. Pangborn 
agency in Indianapolis, becomes In- 
diana special of the National Union, 
thus returning to his old position. 





Insuring Junk Dealers 
A Michigan local agent says: “Craig, 
Wright & Walker of Detroit, adjusters 





for the assured, are now dipping into 
policy forms in various parts of Mich- 
igan, the most recent development be- 
ing among the junk dealers, advising 
they insure their loose material of un- 
baled product on the premises or on 
cars in the neighborhood. This class 
of business heretofore has been han- 
dled only on condition of being baled 
product. Loose and unbaled material 
has never been covered heretofore. The 
majority of fires in this class of prop- 
erty occur in cars on sidetrack or in 
material unbaled as a rule.” 





Michigan Agency Appointments 
Agricultural—Edward Carroll, Ontonagon. 
Capital—P. N. Peterson, Escanaba. 

Amer. Cent.—First Nat’l Bank Agency, 
Negaunee. 

Cooper—Julius N. Bates, Marine City. 

Cosmopolitan—W. J. Graham, Manistee. 

Dubuque—Fred Neumann, Jr., Bel City. 

Fire Assn.—W. M. Elliott, Bay City. 

German Alliance—H. L. Fairchild, Midland; 
Hardt & Fullenwider, South Haven. 

Girard—Walter A. Meier, Monroe. 

Illinois Bankers—P. W. Creaser, Alma; E. H. 
Ashley, Ithaca; Asa R. Stowell, St. Clair. 

State of Pa.—Heath & Byrne Agency, Inc., 
Grand Rapids. 

L. & L. & G., N. Y.—Heath & Byrne Agency, 
Inc., Grand Rapids. 

L. & L. & G., Eng.—Mary E. James, Tecum- 


seh. 
Lon. & Lan.—O. H. Sprague, Alma. 
Mercantile—First Nat’l Bank Agency, Negau- 


nee. 

N. W. Nat’l—Wm., T. Seeger, Escanaba; Robt. 
Reinhardt, Conrad Wellman, Marquette; R. D. 
Crawford, Owosso. 





MICHIGAN NOTES 


_ The German Union Fire of Baltimore has been 
licensed in Michigan. 

Bangor, Mich., has added 500 feet of hose to 
its fire department equipment. 

The Pennsylvania Lumbermen’s Mutual has 
been admitted to Michigan. 


Boyne City, Mich., has added a new hose 
wagon to its fire fighting equipment. 

Finley & Coughiin of Hancock, Mich., have 
opened an agency in Houghton, also, in charge 
of Mr. Finley. 

At South Haven, Mich., Earl Hemenway has 
entered the business. with the American Central 
and Equitable F. & M., and E. W. Rice opens 
an agency with the Illinois Bankers. 

The old fire engine, S. M. Stephenson, which 
has been in use at Menominee, Mich., for many 
years, has been taken to Peshtigo and placed in 
service there. Menominee will repair its steamer, 
J. C. Sherman, for more efficient work. 


At a recent meeting of the Retail Grocers’ 
Association of Grand Rapids Oscar Schultz, sec- 
retary of the Michigan Tradesman of that city, 
discussed a plan for the organization of a mutual 
fire insurance company among the grocers. No 
action was taken. 


INDIANA NOTES 


At Terre Haute, Ind., the Elder & Trout 
Company succeeds Jos. G. Elder. 


The German of Wheeling has placed its sup- 
plies with Hall & Hill, in Indianapolis. 


P. J. Mangan, who was in the home office of 
the Indianapolis Fire, has gone to Pittsburg as 
assistant examiner in the office of the National 
Union. 


The Citizens Gas Company, a new organiza- 
tion with a franchise in Indianapolis, has filed 
a bond of $25,000, with the Federal Union Surety 
on it, for the faithful performance of the con- 
tract with the city. 

In the form of policy covering the general 
stock of Thalman & Co., 6 and 8 South Main 
street, Kokomo, Ind., there is an unlimited per- 
mit for handling paints, oils, etc., and no In- 
diana form of reduced rate clause. Agents have 
been asked to attach the regular work and ma- 





terials clause, also the reduced rate clause. 








TORNADO LITERATURE 


If you will consult with us, we shall probably be in a position 
to get you up something special in TORNADO LIT- 
ERATURE that will be original. Get in touch 
with the undersigned and we believe the 
problem of good advertising matter 
for this line can be solved 
satisfactorily. Address 





GEORGE BANTA PUBLISHING COMPANY 
MENASHA, WISCONSIN 


W. A. Morin, Vice President 





‘John H, Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 


C. W. Ransom, President 





Gross Assets (January 1, 1908)............0sceeeeee eens + + $208,248.87 
Surplus (Policyholders)........0665 cesceeeeeceeseceseees 148,088.87 


ih i . . ... cceccesaseaenesesoseeseescseseves’ GE 
ie: . ..... ce csecse bead eeneeuedecsocees. Sn 
Increase in Net Surplus......sseseeseeeceeeeesseeeeeeeess 4,829.78 








PERMITTED Without Extra ceaein | 


By all Leading Insurance Companies in Twenty-three States and Territories In the United States. 





HAecroaae 
MAGePronae 





‘‘F.P’’ GASOLINE GAS MACHINE. 
FIRE PROOF MODEL C FOOL PROOF 


1st.—A seamless copper tank without a screw or soldered joint. 

2nd—A seamless generator without a soldered or a screw joint. 

3rd—The im iPitity to create a pressure in the tank of more than one-fifth of what it 
will stand. 

4th—The impossibility of liquid gasoline squirting from any valve under any condition. 

5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. : 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8 


The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, £'416-420-422-42¢-420 East Peart st. 


Ss CINCINNATI, OHIO, U.S. A. WRITE FOR CATALOGUE. 




















Cash Assets - 
Liabilities - 
Capital and Surplus 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 


$7,230,738 17 
- 4,879,123 38 
- 2,351,614 79 


Jas. H. Worden, Sec’y. 
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A PRACTICAL METHOD 


Tue plan followed by the ComMERCIAL 
Caste Company of New York in dealing 
with its older employes, to whom it felt 
a moral obligation, is of interest. The 
concern took out endowment insurance 
for its older employes, some maturing at 
one time and the rest later, depending 
on the age and length of service of the 
employe. 

The Cable Company paid half the pre- 
miums and collected the rest from the 
pay roll on the instalment plan. In case 
of death the company would be relieved 
of any further obligation than the insur- 
ance. If the endowment matured, it 
served as a pension. The expense to the 
corporation was not as great as it other- 
wise would have been and the plan 
served to foster good feeling and con- 
tentment. 

This example serves to show the many 
practical uses of life insurance. It is a 
plan of protection and savings that is flex- 
ible and can be adapted to almost any 
contingency. 








CONSISTENCY, THOU ART— 


A REPRESENTATIVE of THE WESTERN 
UNDERWRITER recently asked the head of 
a large union agency in Michigan what 
he would do to settle the rate difficulties. 
His reply was: “Let the large union 
companies stop reinsuring the small, weak 
companies after they have got in bad by 
writing business at a cut rate.” This 
agent then cited a recent experience of 
his in losing a line because a business 
man claimed he could get it written at a 
cut rate and if the companies should get 
shaky some strong one would reinsure 
them and make him safe in any event. 

This is not a new subject, but it is de- 
serving to be stirred up time after time. 
Under the union rules a union company 
can not have a contract by which it ac- 
cepts business as reinsurance from a non- 
union company. The reason for this is 
that the nonunion company may have paid 
excess commissions for that business or 
accepted it at a cut rate and thus taken 
it from the union company in competition 
in the field, and it would be both incon- 
sistent and inexpedient to assist the non- 
union company in such tactics. From a 
practical standpoint, is it any better to let 
a nonunion company load up on this plan, 
get in a tight place and then be relieved 
by a union company’s reinsurance of its 
entire business? Doubtless this is per- 
mitted on the ground that it is getting 
one more undesirable competitor out of 
the field. To say the least, this is a very 
slow process of clearing the situation of 
trouble makers. 

For years the Western Union has 
fought consistently for the adoption of 
the Dean schedule and the establishment 
of bureaus to do rating on a scientific 


purposes. The managers insist that the 
present rates are equitable and necessary, 
and that the expense of getting business 
is all that the companies can stand or 
that should be imposed upon the public. 
Yet when a small, weak company enters 
the field and gives the lie to the asser- 
tions of the managers by writing busi- 
ness at 25 percent below tariff and paying 
10 percent, more than graded commis- 
sions, the public feels safe in accepting 
its indemnity because it knows that in all 
probability, if it gets hard pressed, some 
strong company will take over its busi- 
ness and protect its cut-rate contracts. 

The companies which extend relief to 
concerns of this character are doing a 
great injustice to their own agents and a 
great injury to the business. The general 
public and the agents of these cut-rate, 
excess-commission concerns need the les- 
son of a few out-and-out failures to prove 
to them that managers are not bluffing 
when they insist that present rates are 
necessary and union commissions as high 
as can be given safely. 

Is it not a peculiar spectacle, a union 
agent seeing his business taken from him 
by cut rates or rebates and knowing that 
the indemnity given is good because some 
large union company—perhaps one in his 
own office—stands ready to take it over 
and pay a good price for it if the cut- 
rate concern gets ready to sell it and 
quit? Is it not as bad for the agent to 
lose business this way as by overhead 
writing by another agent of his own com- 
panies ? 

If all the insistence that present rates 
are necessary is nonsense the companies 
ought to let their own agents protect their 
business by meeting the rate-cutters and 
give them commissions large enough to 
enable them to compete with the rebaters, 
or else they ought to have the rates re- 
duced to the right figure, but they ought 
not to tie the hands of the agents who 
would get them the business directly by 
making them adhere to rates and then ac- 
cept the cut-rate business indirectly 
through the reinsurance of some other 
company’s business. 


PROMPTNESS 

AGENTS usually insist on their fire com- 
panies paying losses without delay. It 
helps them with customers to get claims 
out of the way, settled and the draft in 
just as soon as the final proofs are in. 
The assured wants his money and the 
agents want his good will and business. 
The companies, as a rule, are quite will- 
ing to do this as a matter of business pol- 
icy. They are anxious to accommodate 
the agents and to leave the assured a 
friend. 

Some companies recently, however, 
have called attention to the fact that 
agents who often are most insistent on 
having losses paid promptly take ninety 
days or more to pay their own accounts. 
In other words, if a loss comes the com- 
pany is asked with emphasis to pay at 
once. If a balance is due the agent de- 
lays and often berates his companies for 
insisting on payment. 

An agent is in a much better position 
to get favors from companies if he is 
prompt in his payments. This is a mat- 
ter it would pay the assured to investi- 
gate. He should know he will secure, 
most likely, better service and prompter 
attention from companies if he deals with 








basis. It has accomplished both these 








agents who are not behind with balances. 





Personal Side of the 
Insurance Business 


The death of J. H. Leiding on 
Wednesday night of last week came asa 
great surprise to Cincinnati insurance 
men. Several of his friends knew that 
he was to be operated on for appen- 
dicitis and that his case was looked 
upon as serious, but the fatal outcome 
was a distinct shock. He was taken to 
Christ hospital Sunday night and sub- 
mitted to two operations. Mr. Leiding 
was one of the most energetic insur- 
ance men in the city, and within a few 
years had succeeded in establishing a 
large business. His agency was per- 
haps one of the six largest in the city. 
Besides conducting a local agency he 
was secretary and manager of the Cin- 
cinnati Mutual Fire, which he was 
building up on safe lines, and was also 
vice-president and a large stockholder 
of the Ohio German of Toledo. Mr. 
Leiding was 50 years of age and came 
to Cincinnati from Germany twenty-five 
years ago. He is survived by a widow 
and a daughter. 


J. F. Joseph, vice-president of the 
Commonwealth of New York, has ap- 
plied for membership in the Western 
Union. 


—— 


Maj. Geo. C. Gill, manager of the 
Illinois Inspection Bureau at Quincy, 
Ill., who for the last two years has 
acted as sergeant-at-arms for the Fire 
Underwriters Association of the North- 
west, has been reappointed by Presi- 
dent De Witt. Major Gill, author, rater 
and underwriter, will appear in all his 
majesty, including a frock coat, white 
vest, a carnation boutonniere, a golden 
badge and a smile that will illumine 
the dark recesses of the Auditorium 
banquet hall. 


Leslie C. York has resigned as man- 
ager of the accident and health depart- 
ment of the United States Casualty at 
the home office to become traveling 
supervisor of agents in the department 
of western agencies of the Equitable 
Life of New York, with headquarters at 
the head office. Mr. York has been 
very successful in his work. 

LaDuke, formerly a manager 
in the New York City department of 
the United States Casualty, succeeds 
Mr. York at the home office. The field 
work will be performed by specials re- 
cently secured from the Central Acci- 
dent. 

For a time Mr. York will devote his 
attention to Ohio and Michigan for the 
Equitable. 


— 


Because George Bell, recently pro- 
moted from the Ohio field to assistant 
manager in the western department of 
the North British, was unable to attend 
either last month’s or this month’s 
meeting of the Fire Underwriters Field 
Club of Ohio, there was no formal pre- 
sentation of a testimonial from his fel- 
low workers in the field, but the boys 
just got together, purchased a fine set 
of flat silver table ware and sent it to 
him in his new home. Now the mem- 
bers are receiving letters expressing 
his and Mrs. Bell’s appreciation, which 
for deep feeling, couched in appropriate 
words, could not be excelled. 


a Edmunds, a local agent at Ben- 
ton Harbor, Mich., recently sent to 
Special Agent T. E. Flanegan of the 
Northwestern - Underwriters a sugges- 
tion as to stirring up renewals. Mr. 
Edmunds bursts into song as follows: 

I never ~~ at the fires you have, 

We expect all our losses to pay; 

But I’ll feel like saying a word or two 

If during the month of May— 

When times are good, and the days are bright 

And no one is feeling blue, 

The expirations of risks you have, 

Your agency fails to renew. 





The difference between an epithet and an 
epitaph is about that between what is said of us 
before and after it is of any consequence to us. 





Correspondence as to 
Special Contracts 


The following correspondence is of 
interest to life underwriters, especially 
in Ohio, where the Cleveland Life is 
operating a special contract proposition 
very energetically: 


AMERICAN AGENCY COMPANY 
OFFICERS AGENCY COMPANY 








Be, W. BRAUGc. cccccccscscsscccccsss President 

Witsur WynantT .... .... Secretary 

Wa. N. Perrin...... +... Treasurer 
OFFICERS INSURANCE COMPANY 

Fly. MEMS ch CRS 6 sce ctessaeereores President 

W. P. SHELTON... Secretary 





E. W. Dory..... Treasurer 


General Sales Agent for the Cleveland Life 
Insurance Company. 
CLEevELAND, Ou10, April 14, 1908. 
Dear Sir: : 

A special proposition giving you a “Guaranteed 
Income” in exchange for your influence is being 
offered to a limited number of desirable people 
in order to build up quickly for Cleveland a 
much needed Life Insurance Company. A friend 
has asked us to submit this proposition to you. 
Not wishing to take your time unnecessarily, we 
wil ask you to place the date of your birth on 
enclosed postal card (name not necessary) and 
we will send you a sample contract at your pres- 
ent age with the “Guaranteed Income’’ attached. 
Don’t miss this opportunity, as it will only be 
offered for a short time. 

The Cleveland Life Insurance Company is a 
Home Company and the laws of Ohio thoroughly 
protect you. The assets of an Ohio Company 
must be invested as follows: A on its 
own POLICIES, MUNICIPAL, COUNTY, 
STATE OR NATIONAL BONDS and LOANS 
ON REAL ESTATE. 

Trusting to be able to send you a sample of 
this contract, 1 am, 

Very truly yours, 
Witsur Wynant, 

Agency Secretary. 


* 


THE SPECIAL CONTRACT 


OF 
THE CLEVELAND LIFE INSURANCE CO. 
“GUARANTEED INCOME.” 

“The Company hereby agrees to apportion and 
pay to the insured hereunder during the con- 
tinuance of this Policy, the premiums on the 
same having been paid in full each year as they 
become due, a guaranteed annual income _con- 
sisting Of 2.22000. shares of the proceeds of 
One Dollar $(1.00) per One Thousand Dollars 
($1,000.00) of all insurance (except reinsurance) 
written by said company in the United States 
from the date of its incorporation to the first 
day of January, 1918, on which premiums com- 
puted on the annual basis have been received in 
cash, and also for so long thereafter as premi- 
ums are received on such insurance; said guar- 
anteed income to be determined as follows: 


a 
“The total sum of said One Dollar ($1.00) per 
One Thousand Dollars ($1,000.00) of insurance 
shall be ascertained at the end of each calendar 
year and such sum divided by the number of 
thousands of insurance ,represented by policies 
containing this provision. The quotient obtained 
shall be the apportionment to each such share, 
and the total sum .... of such shares 
shall be the guaranteed income payable hereun- 
der upon the succeeding anniversary of this 
policy, subject to the payment of the premium 
hereon. 
Il. 


“The total amount of insurance issued in poli- 
cies containing this provision shall not exceed 
Fifteen Million Dollars ($15,000,000.00). Each 
One Thousand Dollars ($1,000.00) on insurance 
shall represent one share. No lapsed share shall 
be reissued to a new policyholder. Shares sur- 
rendered by lapse or death shall decrease the 
number of shares, and inure to the benefit of 
the survivors.” 

An estimate of what will be in force at the 
end of— 


Year Amount. 
1 ccccvccccccceccscccesceseceseos $ 10,000,000 
DB cvcccccccccccccceccvcceccesoocs 15,000,000 
D. vaccvsckisessscecerawesvesenns 40,000,000 
BD accvcvcccccccceccccccocscssoose 55,000,000 
BS cccsvecccsovecsevccsevceseoeecé 70,000,000 
OD chindsddavonvensaswesnusasbeqeh 85,000,000 
FT cctsccescescessecvecsveesenecss 100,000,000 
D cnccccecccoesccsepeccesectecooss 115,000,000 
D cccdceccesccccevececesesseesese 130,000,000 

BO ccccvcecscccccccerssccocsesceoes 145,000,000 


INSURANCE DEPARTMENT, 
OFFICE OF SUPERINTENDENT. 
Cotumsus, April 22, 1908. 
Mr. E. M. France 


State Mutual Life Assurance Co., 
Cleveland, Ohio. 
Dear Sir: 


Replying to your favor of the 17 inst., I en- 
close herewith manifold copy of opinion of the 
Assistant Attorney-General of this State dated 
January 17, 1908, addressed to the Superin- 
tendent of Insurance on the subject of “Guaran- 
teed Income” provision in policies of the Cleve- 
land Life Insurance Company of Cleveland, Ohio. 

Yours truly, 
(Signed) CHartes C. LeMeERt, 
Supt. of Insurance. 
BY Joun J: Brasse, Deputy. 


OPINION. 
Co.tumsus, On10, January 17, 1908. 

Hon. Cuartes C. LeMmert, 

Superintendent of Insurance, 

Columbus, Ohio. 
Dear Srr: 
I have given consideration to the question pre- 

sented through your department by the Cleve- 

(CONTINUED OW PAGE 10) 
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IN LIFE INSURANCE CIRCLES 


WANTS EACH OFFICE TO ACT 








Committee Appointed by Chicago Life 
Underwriters Association to Take 
Up Rebating and Twisting 





President Mason of the Life Under- 
writers Association of Chicago has ap- 
pointed T. L. Fansler of the North- 
western, H. M. Curtis of the Connecti- 
cut Mutual, G. M. Herrick of the Prov- 
ident Life & Trust, Dr. H. C. Castor of 
the Connecticut General, and J. F. Oates 
of the Northwestern as a committee to 
take up with the general agencies the 
proposition of each office regulating 
itself as to rebating and twisting. The 
executive committee recommended that 
rather than have the association at- 
tempt to do anything as a body, more 
could be accomplished by each office 
dealing with the question in its own 
way with the idea in view of minimiz- 
ing both rebating and twisting. 

The executive committee in its report 
called attention to the effort made by 
one Office in Chicago, the Northwestern 
Mutual being referred to, to eliminate 
rebating and part time men. 

_It was found impossible for the asso- 
ciation to take action along lines which 
would be subscribed to by all or even a 
strong majority because of the varied 
views. 





Application Is Pending 

The Colorado National Life of Den- 
ver has applied for admission to IIli- 
nois. Its papers are held pending the 
adjustment of certain features. Its ap- 
plication shows that it does a health 
and accident business and under the 
laws of Illinois a life company cannot 
do a health and accident business un- 
less it also takes out a license under the 
casualty law. Its policies submitted do 
not conform to the standard provisions 
bill that was passed at the last session 
of the Illinois legislature. 

_If the company gets in Illinois it is 
likely to open state headquarters at 
Waukegan, IIl. 





The Dotted Line 

The American Central Life’s new 
company paper bears a significant title, 
the “Dotted Line.” Its name expresses 
the purpose of the paper. 

The American Central for the first 
quarter of this year received $2,487,000 
in applications, an increase of 46 per- 
cent over last year. The company now 
has a fine lot of men in the field who 
are making good. 


Ruling on Single Lines 
Beginning April 6, 1908, the New 
York Life will not grant insurance for 
more than $100,000 on one life in any 
one year; any excess over $100,000 to be 
postponed for twelve months from the 
date of the last policy. 


Increasing Their Deposits 

‘ The State Life has added $234,725 to 
its deposit with the Indiana department, 
making its total deposits to cover re- 
serves on policies within a few thou- 
sand dollars of $6,000,000. The Lincoln 
National has increased its deposits to 
$108,160; the Intermediate Life to $284,- 
987, and the Meridian Life and Trust 
to $951,823. 





Sues Three Directors 
A peculiar suit for $20,000 damages 
has been filed against Thos. F. Ryan, 
Harry P. Whitney and Levi P. Morton, 
directors of the Washington Life by E. 
- Whittier, former New Jersey man- 
ager, in which conspiracy is charged. 
e declares that these, with others, en- 
tered into a conspiracy for the purpose 
of causing a dearth of money in finan- 
cial districts outside of New York that 
the company through a rule imposed 
upon him so hampered his opportunity 





as to amount to a violation of the con- 
tract. 

He charges that these directors dom- 
inate the board in all respects. 

The declaration recites it was the cus- 
tom of the company to keep in a local 
bank the current local collections on de- 
posit to the account of the local man- 
ager so that the manager, with his pri- 
vate account in the bank, could discount 
notes and commercial paper on the 
strength of the company’s deposit, 
thereby being able to obtain for the 
company the bulk of its new business 
and making for the manager greater 
profits because of increased commis- 
sions. The plaintiff says he received a 
letter from John Tatlock, president of 
the company, on June 12, 1907, to the 
effect that all moneys in excess of $500 
should be remitted to New York 
weekly. 

The change, the plaintiff asserts, se- 
riously interfered with the business 
transacted by him. He declares the or- 
der was not made for the good of the 
company, but on orders of Ryan, Whit- 
ney and Morton. 





Result of Speculative Contracts 

The National Protective Legion of 
Waverly, N. Y., the license of which 
was canceled by this department over 
two years ago, is now paying $113.56 
instead of $250 promised to its victims. 
The disappointment felt by the unfor- 
tunate certificate holders is the inevita- 
ble result of speculative contracts.— 
Minnesota Department. 





New Wisconsin Company 

The Wisconsin National Life, the new 
legal reserve company at Oshkosh, 
Wis., is now disposing of its stock rap- 
idly. It will write only nonparticipat- 
ing insurance. A number of people in 
leading cities in northern Wisconsin 
have taken stock. 

Its capital stock is placed at $100,000 
and it will be divided into 100 shares at 
$100 each. Edgar P. Sawyer, son of 
the late United States Senator Sawyer, 
will be president, and Buell Davis, for- 
merly district manager for the Equita- 
ble Life of New York, will be secretary. 

Among the prominent stockholders 
are George M. Paine, president of the 
Paine Lumber Company; S. W. Hollis- 
ter, president of the MHollister-Ames 
Lumber Company; C. R. Boardman, ad- 
jutant general of the state; H. I. Weed, 
attorney; J. H. Jenkins, president of the 
German National Bank, and the Rev. 
Edward H. Smith, pastor of the First 
Congregational church. 


Columbia Life All Right 

The courts in Cincinnati have refused 
to appoint a receiver for the Columbia 
Life, declaring it perfectly solvent. Ap- 
plication for a receiver was made by 
Moore & Hansen, general agents at 
Chicago, owing to a controversy. The 
court said that no other stockholders 
were in accord with the move. 








Mandamus Case Argued 

The mandamus proceedings brought 
by the Equitable, Prudential and Met- 
ropolitan Life against Superintendent 
Vandiver to compel him to issue license 
to the companies in Missouri, on the 
ground that the Missouri law limit- 
ing salaries to $50,000 is unconstitu- 
tional, was argued in the Missouri su- 
preme court this week. The decision 
of the Missouri supreme court and the 
ultimate decision of the United States 
Supreme Court in this case will be of 
great interest. The rights of states to 
regulate foreign corporations to this 
extent is the main question in the case. 


Thad Howe in Life Insurance 

President Robison and Superintend- 
ent of Agents Hoagland of the Bank- 
ers Reserve Life of Omaha were in 
Chicago this week to reorganize the 
company’s office there and get it on a 
permanent footing. Thad H. Howe, the 
well known former cigar man of Chi- 
cago, who was president of the Chi- 








cago Cigar Dealers Association and 
later of the National body, has been 
selected as Chicago manager. For two 
years he was president of the Travel- 
ers Protective Association. Mr. Howe 
is a real estate owner and conducts the 
real estate office of T. H. Howe & Co. 
However, he will devote almost all his 
time to building up the Bankers Re- 
serve in Chicago. He will get a staff 
of men and expects to produce $500,000 
this year. 





OBJECTS TO BEING REJECTED 





Thoughts of a Turned-Down Applicant 
for Insurance as Expressed to 
Another Company 


The following letter, received by the 


Illinois Life recently, is rich reading: 

I made application to one of the eastern com- 
panies and they sent a little nut of a doctor to 
examine me, who asked all about my father, 
mother, grandfather and mother-in-law; how 
much they weighed; how far they could jump; 
and if they were Mormons; how the family stood 
on the Japan question; if they had sore eyes; 
how they voted in 1892, and how old was Ann. 

After prying into all my personal affairs and 
getting me to admit one set of false teeth in the 
family, he got down to the athletic stunt with me 
and punched me in the ribs, pulled up my shirt 
and listened through a telephone at my digestion, 
felt my pulse, slapped me on the chest, had me 
stick out my tongue and then stuck his fingers 
in my mouth to examine my teeth. 

All this time he was muttering over a lot of 
long names and some dammed outlandish jargon, 
which, as I now believe, was certain opprobrious 
epithets which he was afraid to apply to me in 
plain English. After he had mussed and pounded 
me around for about one hour he went back to 
his office and filed a bill of complaint against 
me, saying my kidneys were not mates and that 
one hung lower than the other. The upshot of 
the whole. matter was that I didn’t get my 
policy. 

I have been examined since by two reputable 
physicians who declare my kidneys are of full 
weight and size, good color and texture and hang 
normal, and are, in fact, as generous and plausi- 
ble looking a pair of kidneys as any reasonable 
person could expect to find attached to a man of 
my age. They could find no flaws, defects, 
wrinkles, birthmarks, depressions, ruts, hollows, 
saggings, flabbiness, moles, warts or eccentrici- 
ties in the aforesaid kidneys. 

It is pretty dammed hard to know that you 
have been libeled by a cheap nut of a doctor 
with a teaspoonful of brains in the back of his 
head, and that this libel will be spread on the 
records and read by all your old friends in the 
insurance business, and that your kidneys, which 
they have heretofore believed in and accepted 
as being good kidneys and hanging plumb, will 
be, as it were, dangled before them as deformed, 
held up to scorn as lopsided and no longer 
worthy of confidence. 

It is to correct this infamous slander that I 
write you the facts in the matter. 


Northern Indiana Officers 
The Northern Indiana Association of 
Life Underwriters held its annual meet- 


ing at Fort Wayne last week and elect- 
ed the following officers: 

President—Charles W. Orr. 

Vice-President—William P. Cooper. 

Secretary—J. F. Conway. 

——— L. Scott. 

Executive Committee—C. W. Orr, Jesse L. 
Scott, D. C. Fitch, H. B. Hunt and William 
M, Leedy. ‘ 

According to reports made at the 
meeting most of the members are pretty 
well satisfied with the present condi- 
tion of the business. 


Comment from Connecticut 

The Connecticut commissioner says 
as to life insurance in his report for 
this year: 

The returns of the life companies indicate a 
considerable decrease in expenses accompanied 
by a diminution in the volume of new business 
written, the decrease in the amount expended for 
first year’s commissions being very marked. In- 
surance in force showed an increase during the 
year which, if small, is not unsatisfactory, taking 
into consideration the general conditions of the 
business. On the usual assumption that the cost 
of new business is ten times the cost of caring 
for old business, the expense per $1,000 of new 
insurance issued decreased in the case of Con- 
necticut companies from $36.02 in 1906 to $32.32 
in 1907, and in the case of companies of other 
states from $36.07 in 1906 to $33.09 in 1907. 
This improvement in the expense ratio is of 
course mainly due to the limitations imposed by 
the recently enacted insurance laws of New York, 

As was to be expected in a year containing a 
great financial panic the volume of policy loans 
showed an abnormal increase. On Jan. 1, 1907, 
8.82% of the total assets of the companies was 
invested in loans on policies and premium notes. 
On Dec. 81, 1907, this proportion had increased 
to 11.22%. The gain and loss exhibits of the 
companies show an apparent loss on investments 
during the year amounting to the gigantic sum 
of $113,000,000, and the fact that so great a 
depreciation in securities could be sustained with- 





out being cause of embarrassment to any com- 
pany of considerable note is an evidence of the 
reat ie of these corporations as a whole. 
nsurance departments were lenient in their val- 
uations of securities and, although few companies 
took advantage of this leniency, it is neverthe- 
less a noteworthy fact that had it not been exer- 
cised this apparent depreciation would have been 
even greater. 

The ratio of actual to expected mortality on 
the total business of the companies increased 
from 78% to 81% during 1907, while on the 
issues of the current year it decreased from 
52% to 50%. 


Company Expands Its Field 

The Michigan State Life, which is 
now operating in Michigan, Kentucky, 
Tennessee and Missouri, will probably 
enter Oklahoma and Colorado very 
shortly. The company is doing a fine 
business, especially in its home state, 
where it has a good agency plant estab- 
lished. It is writing business without 
any “schemes.” 


LIFE NOTES 


Benjamin W. Bassford succeeds P. H. Thie- 
mann as superintendent of the John Hancock at 
East St. Louis, Ill. 

Jacob Chadeayne has been appointed manager 
of the intermediate branch of the ordinary de- 
partment of the Metropolitan. 


S. R. Maxwell, former superintendent of 
agency of the Missour: State Life, has gone 
with the St. Louis National Life. 

J. H. Stevenson, formerly with the North- 
western Mutual, becomes general agent of the 
Missouri State Life at the home office. 

Smith, McCary & Co., Chicago managers of 
the Penn Mutual, have moved to their handsome 
new offices in the Corn Exchange Bank building. 

Doctor Bradley, medical director of the Mich- 
igan State Life, has announced himself a candi- 
date for the Republican nomination for governor 
of Michigan, 

The Security Life of America, which entered 
Missouri a few weeks ago, has appointed For- 
rest Bradon general agent with headquarters at 
Kansas City. 

April was the best month the Central Life of 
Ft. Scott, Kan., has had, the new business 
amounting to $363,000. Sixteen agents each 
wrote $10,000 or more. 

The life companies wrote $7,756,299 in North 
Dakota last year and have $45,554,622 in force, 
a gain of $7,000,000. The fraternals wrote $12,- 
626,850 and have $72,831,702 in force, 

J. A. Bristol, who was formerly state manager 
for the American Central Life in Illinois, has 
been appointed state manager for the state of 
1 aaa by the United States Annuity & 
wife. 

The new business written by the Fidelity Mu- 
tual for the first quarter of the year was 
$3,893,240, receipts $1,274,497, excess over dis- 
bursements $552,279, net assets on March 31, 
$15, 350,067. 

The new Board of Trade building just fin- 
ished at Indianapolis will house some of the 
life companies, the Reserve Loan Life taking an 
entire floor and the Majestic Life also occupy- 
ing quarters there, 

The Missouri State Life wrote $1,305,500 in 
April, the largest one month’s record in its his- 
tory. In the first four months of the year it 
wrote $3,728,250 as against $2,811,750 in the 
same period last year. 

Rose Ferrandini of Spokane has secured judg- 
ment for $6,300 and costs against the Bankers 
Life of Des Moines under three policies carried 
by her late husband. The company denied lia- 
bility on the ground of frawd in making the 
application. 

Robert E. Ward of Joliet, Ill., has pleaded 
guilty to forging notes aggregating $20,000. He 
was given an indeterminate sentence. Ward 
was agent of the Equitable Life of New York. 
His income was $10,000 a year at one time. 
Grain speculation caused his fall. 

The National Life of Montpelier, Vt., one of 
the twenty-six companies that withdrew from 
Wisconsin, has decided to accept. the interpreta- 
tion of the new laws, and has filed an annual 
statement, which was accompanied by a fee of 
$25. The tax on premiums, amounting to $3,- 
543.70, was also paid. 

The Prudential district at Grand Rapids has 
removed its offices from the Houseman building 
to the Shepard building, 23 Fountain street. This 
agency has had a rapid growth in the past ten 
years, under management of Edward G. Squires, 
and five assistant superintendents and twenty 
agents are now employed. 

Julivs H. Block, former Minnesota state 
treasurer, and others have incorporated the Mid- 
land Life Association of St. Paul. It will write 
on the assessment plan. The officers are: 
Julius H. Block, president; Charles H. Peterson, 
vice-president; H, W. Strickler, secretary; John 
A. Loehl, treasurer; Dr. O. C. Strickler, medical 
examiner. 


The Des Moines Life has withdrawn from 
Colorado. Commissioner Rittenhouse laid down 
certain requirements in regard to putting up a 
surplus, with which the company refused to com- 
ply. When it changed from a mutual to a stock 
company at Jan. 1, it apportioned all its policy- 
holders’ surplus and started on the new plan 
without any surplus. 


LIFE APPOINTMENTS. 








Wisconsin 
New __— Mut.—J. M. Behling, Milwau- 
kee; H. J, Bowell and H. A. Hanson, Merrill. 
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U. S. Annuity & Life—C. A. Moulding, Mil- 
New England Mut.—F. E. Lawrence, Eau 
e. 
waukee. 


Bankers, Ia.—J. K. Johnson, West Salem. 

Central, Ia.—M. W. Terwilliger, Madison. 

New York—M. M. Newcomb, Ripon; G. W. 
Thompson, La Crosse. " 

Old Colony—J. P. Runkle, Arcadia; M. A. 
Fee, Milwaukee. 

Travelers—L. W. Shakshesky, Madison. 

Aetna Life—P. M. Conkey, Appleton; 
Fisler, Milwaukee; W. R. Patten, Barton; 
ard Roll, Hustisford. 

Bankers, Ia.—A. E. Bradford, Augusta. 

Des Moines—N. B, Bailey, Hudson. 

New England Mut.—Theodore Ernst, Milwau- 


ee. 

New York—Ernst Stadel, Spring Green; P. 
G. Simon, Superior; T. E. Barrett, Kennan. 

North American—J. S. Comford, Milwaukee; 
E. J. Carroll, Milwaukee. 

. W. Mut.—L. H. Larson, Wautoma; A. E. 
Garner, Robert G. Schlinsock, Edwin C. Snell, 
Henry Saevke, A. S. Gregg; W. T. Hughes, W. 
T. Kiernan, George Allison, C. W. Milbrath, W. 
R. Wilson, Aug. . Scheibe, George W. Hayes, 
and W. E. Schroeder, Milwaukee; W. S. Mc- 
Caughey, Racine; H. S. and R. E. Gierhart, 
Argyle; P. A. Orton, Dertapeen: Edwin Sorley, 
W. H. Lanktree, Ashland; W. A. Clark, Menomo- 
nie; Jorge W. Carow, Ladysmith; Henr 
Rademacher, Barron; A. B. Scott, Marinette; 
C. Hanke, Niagara; W. S. Pierce, Cedarburg; C. 
W. Sunstrom, Marinette. 

U. S. Ann. L.—Simon Meyer, Marinette; 
F. Osten-Sacken, Park Falls; E. A. Ware, La du 
Flambeau; G. N. Pulsifer, Ashland; George H. 
Buchanan, Ashland. 

Wisconsin—W. E. Shaffer, Madison, 

Aetna—H. A. Koske, Gillett. 

Central, Ia.—H. S. Haggart, Janesville; C. K. 
Stephens, Montfort; E. N. Jacobson, Madison. 

ew England Mut.—W. S, Kepler, Durand; 
J. H. Derse, Milwaukee. 

N. W. Mutual—J. G. Smith, Theresa; L. W. 
Swan, Mukwonago; H. W. Kauffung, Milwau- 
kee; Frank Miner, Menomonie; Donald MacDon- 
nell and R. H. Beadley, Superior; G. E. Dawson, 
Brillion. 

U. S. Annuity & Life—J. L. Cabanis, Platte- 
ville; James Fitton, Racine. 

Wisconsin—George Keenan, Madison. 

Bankers, Ia.—J. C. Wetmore, Milwaukee. 

Great Western—E. A. Palmer, St. Croix Falls. 

New York—Peter Lamal, Ashland; L 
Cabanis, Platteville. 

Aetna—J. T. Keating, P. O. 
Pfaff, Necedah. 

Bankers, Ia.—Clarence Hill, Port Washington. 

Des Moines—J. E. Abbott, Madison. 

Great Western—H. A. Lueck, Green Bay . 

North American—J. H, Munsell, Milwaukee; 
H. G. Meigs, West Allis. 


H. C. 
Rich- 


Milwaukee; 





As to Special Contracts 
(CONTINUED FROM PAGE 8) 


land Life Insurance Company relative to the 
power of the company to write contracts of in- 
surance in this state with a “rider” attached 
thereto of the character as that presented to you 
by the representative of the company and by 
you submitted to this department. 

The “rider” or supplemental contract is in 
form as follows: 

“GUARANTEED INCOME.” 

{The provisions of the special contract are 
here quoted, as previously given.] 

I have examined the same with relation to the 
common law governing contracts of insurance as 
well as with relation to the statutes of this state 
placing limitations upon such contracts and upon 
the powers conferred upon life insurance com- 
panies to write particular forms of character of 
such contracts. 


It should be borne in mind that this “rider” ; 
or supplemental contract does not of itself con- 


stitute the entire contract, but is to be attached 
to a form of policy which has already been passed 
upon by your department and approved in the 
original authorization of this company to carry 
on the business of life insurance in this state. 
Hence, the scope of the examination of this 
question has been limited to the supplemental 
clause above set forth. 

The essentials of a contract of insurance, 
which may be described as the fundamentals of 
a valid contract, must be a subject matter to 
which the policy or agreement is to attach; a 
risk or contingency insured against; two parties, 
the insurer and the insured; the amount of the 
indemnity and the duration of the risk; and the 
premium or consideration. Anything less than 
this would be insufficient and unenforcable. 

The method of carrying out the contracts and 
of the classification of the risks, when properly 
made, and other incidentals of the insurance con- 
tract, are largely left by the statutes of the state 
to the discretion and judgment of the company 
except wherein limitations have been imposed 
and when these are respected the wisdom or un- 
wisdom of specific forms of policies are left en- 
tirely to the company engaging in such business. 
The statutes as interpreted by the courts become 
the definition of the powers thus assumed and 
they should not be construed as restrictive of the 
power to make contracts of this character if the 
same is not violative of such statutes so inter- 
preted and the public policy of the state. 

It is said by Kerr on Insurance that, 

“The parties can insert in the policy such 
terms and conditions and stipulations as they 
may agree upon, provided always that these must 
not be contrary to public policy or violate of 
the substantive law. Many states have under- 
taken to regulate the form and contents of the 
policy by statute. In case of conflict between the 
provisions of the policy and those of the statute 
the former must give way to the latter.” 

Examining the foregoing supplemental contract 
or “rider” with reference to certain specific lim- 
itations contained in the statutes and bearing in 
mind the statements made by the officers of the 


any participating policies, we see that the class 
interested in such form of contract is only those 
who purchase such contracts. The question then 
is not complicated with the interest of those 
policyholders who did not accept this form of 
contract, and I see no objection that could be 
urged in behalf of other policyholders, that this 
form of contract would in any way work a viola- 
tion of any right, statutory or otherwise, ac- 
quired by such policyholders. The company does 
not do a mutual business. Freed from a con- 
siueration of the rights of other policyholders 
the question becomes one of, is the contract for- 
bidden? 

The propositions made at the time of the argu- 
ment centered about the consideration of section 
(3631-4) Revised Statutes, which is as follows: 

“No life insurance company doing business in 
Ohio shall make or permit any distinction or dis- 
crimination in favor of individuals between in- 
surants of the same class and equal expectation 
of life in the amount of payment of premiums, 
or rates charged for policies of life or endow- 
ment insurance, or in the dividends or other 
benefits payable thereon, or in any other of the 
terms and conditions of the contract it makes; 
nor shall any such company, or any agent there- 
of, make any contract of insurance, or agree- 
ment as to such contract, other than is plainl 
expressed in the policy issued thereon; nor shall 
any such company or agent pay or allow, or 
ofter to pay or allow, as inducement to insur- 
ance, any rebate of premium payable on the pol- 
icy, or any special favor or advantage in the 
dividends or other benefits to accrue thereon, or 
any valuable consideration or inducement what- 
ever not specified in the policy contract of in- 
surance.” 

The prohibitions contained therein are against, 


company in your hearing, that they did not write | 


(2) The rates charged for policies of life 
or endowment insurance. 

(3) Or in the dividends or other benefits pay- 
able thereon. 

(4) Or in any other of the terms or condi- 
tions of the contracts it makes, 

(5) Forbids making any contract or agree- 
ment other than is plainly expressed in the 
policy. 

(6) Forbids paying or allowing or offering to 
pay or allow as inducement to insurance, any 
rebate of premium payable on the policy, or any 
special favor or advantage in the dividends or 
other benefits to accrue thereon, or any valuable 
consideration or inducement whatever not speci- 
fied in the policy contract of insurance. 

Does this form of contract constitute a dis- 
tinction or discrimination as above defined? In 
the opinion of this department heretofore ren- 
dered, it was stated that the law recognized the 
right of insurance companies to make classifica- 
tions of insurants if the classifications adopted 
did not operate as a distinction or discrimination 
as defined in section (3631-4) R. S. It is pro- 
posed to write this class of policies for a certain 
definite time and that the total amount of the 
insurance of this character should not exceed 
Fifteen Million Dollars. The holders of such 
policies are not, inter se, subject to any distinc- 
tion or discrimination. They are in the same 
class. They receive certain added benefits in 
which others not in this class do not participate, 
but as the business written is all nonparticipating 
those who are not in this class can not object 
thereto. The premiums paid in this class en- 
titles one to a “guaranteed income” as defined 
in the “rider” hereinbefore quoted, which others 
do not receive, but a “discrimination” is not 
thereby created any more than a policy providing 
for an annuity is a discrimination against those 
who have purchased a different form of policy. 

I am, therefore, of. the opinion that section 
(3631-4) R, S. is not violated by such classifica- 
tion. 

The evidence of the actuary seemed to demon- 
strate that the rates to be charged on such con- 
tract would be adequate, and therefore it would 


| not jeopardize the solvency of the company, nor 


would it add additional charges or expenses to 
those policyholders whose policies did not con- 
tain the foregoing provisions. 

As it is assumed that the “rider” in question 
is to be attached to the policy it complies with 
that portion of section (3631-4) R. S., requiring 
the entire agreement to be “plainly expressed in 
the policy.” 

I am further of the opinion that it does not 
violate the provision against inducements, rebates, 
special favors or advantages in dividends or 
otherwise, as defined by that section. Consid- 
ering the supplemental contract as an entirety, 
I find no reason for disapproving it. 

I return herewith the papers transmitted with 
your inquiry. Very truly yours, 

(Signed) W. H. Mrrter, 
Asst. Attorney-General. 


- * ” 


April 27, 1908. 
Mr. A. B. Harris, Attorney, 
Monadnock building, San Francisco, Cal. 
Dear Sir: 
Replying to your favor of the 22d instant: 
This department has heretofore ruled and is 
still of the opinion that so-called “‘advisory board 
contracts,” special contracts,” etc., to which you 
refer are violative of the antirebate antidiscrim- 
ination law of this state which will be found at 
section 3631-4 to section 3631-7 revised statutes 
beginning at page 90 of a compilation of the in- 
surance laws of this state, pamphlet copy of 
which is enclosed, to your address under separate 
cover. The correctness of the department’s con- 
struction of the statute in this respect has not 
been contested in the courts. 





(1) Any distinction or discrimination in favor 





of individuals between 
class and equal expectation of life in the amount 
of payment of premiums. 





insurants of the same | 


Very truly, 
Cuarces C. LemMert, 
Supt. of Insurance. 
By Joun T. Brasse, Deputy. 


AMONG CASUALTY AGENTS 


COMMENT IN SURETY CIRCLES 











Recent Sale of Metropolitan Surety 
Stock at Very Low Price is 


Readily Explained 
Considerable comment has_ been 


caused by the published statement that 
stock of the Metropolitan Surety sold 
recently in New York at $10 a share. 
These shares were ten that were given 
as collateral on a note to a New York 
suburban bank by a former officer of 
the company. The note was not paid 
and the collateral was sent to a New 
York brokerage house to be sold. No- 
body connected with the Metropolitan 
Surety noticed the advertisement of the 
coming sale of the stock, and it was 
knocked down at $10 a share. Five 
shares were sold a few days later. Pres- 
ident McCloskey sent friends to bid it 
in for him as a bargain if it sold below 
par, but it started and sold at par. 


No appointment of a successor to the 
late Charles R. Crain, Chicago manager 
of the National Surety, has been made 
yet. The office is running about as 
usual, Mr, Frazer of the court bond de- 
partment handling also the contract 
bonds, of which a good number are 
being issued just at present. 


Henry H. Lovell, Chicago manager 
of the Metropolitan Surety, has had to 
spend most of his time since taking 
hold of the office in clearing up a lot of 
details, to which he fell heir. He has 
got them practically out of the way 
now, and will devote more attention to 
getting business. The Metropolitan is 
no longer a “wide open” company in 
aie but is in the conservative 
class. 


The Massachusetts Bonding is report- 
ed to be doing a very fine business al- 
ready. The company has succeeded in 
securing a number of strong general 
agents in a remarkably short time and 
it seems to be its policy to give them 
the authority necessary to enable them 
to do business effectively. 


The Chicago plumbers’ bonds are up 
for renewal this month. A good part 
of them are on the books of the Na- 
tional Surety and Metropolitan Surety, 
which waged war over them two years 
ago and knocked the bottom out of 
rates. The rate now is $5, just half 





what it was before the fight. There are 








WHY THE CASUALTY LINE I[S 


A MONEY MAKER 
FOR THE LIFE AGENT 





@ Because it can be worked in connection with your regular Life 
business without interfering with it in any way. 

@ Because it often happens that you have a few minutes between 
interviews---not time to open up and present properly the subject of 
life insurance, but sufficient to interview and close a man for an acci- 
dent policy, and every man you meet is a prospect. 

@ Seventy per cent. of your Life policyholders carry health and acci- 
dent insurance on an annual renewal basis, and once knowing the 
date of expiration you have an opportunity to secure their business. 
Why let the " other fellow" have these commissions ? 

@ If your policyholders have sufficient confidence in your judgment 
to take a contract running for twenty years, they will surely have con- 
fidence enough in your recommendation to take a contract running 


for one year. 





@ The commissions on Accident and Health business are large. 
@ The commissions on renewals are the same as the commissions on 


new business; making this the ideal line for quickly building a PRO- 


FITABLE RENEWAL INCOME. 


@ But LITTLE TIME is required in looking after renewals---the 
benefits under our policies increase annually in value to the assured 


and the majority of policyholders renew by mailing remittances to 


your office. 


@ We want to correspond with the Life Insurance man who appre- 
ciates the value of time and who wants to make his efforts yield him . 


every possible dollar in commissions. 
@ Correspondence confidential. 


THE PENNSYLVANIA CASUALTY COMPANY 


694,LINDEN STREET 


VICE PRES. 


SCRANTON, PA. 
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prospects that the companies that have] ing state funds ran to Glazier. The AMERICAN FIDELITY COMPAN a 
the business will lose considerable of it. | three contend that the contract between ERMO 


The secretary of the Master Plumbers 
Association, Peter Munn, has _ been 
given power of attorney by the Aetna 
Indemnity to execute plumbers’ bonds 
and will write all the business he can 
control through the general agency of 
A. R. Sexton Company. 


Glazier and the bank was void because 
of these facts. The companies in fur- 
ther disputing their liability contend 
that all state deposits in the Chelsea 
bank were illegal and that these should 
be regarded anyhow as trust funds. 

In addition to the foregoing sompa- 
nies, the American Surety had a bond 
for $50,000, which it paid, and the Met- 
ropolitan Surety had one for $25,000. 


To Write Accident and Health 

The Western Union Life of Spokane, 
Wash., will open an accident and health 
department on June 1. It will not write 
industrial disability. Walter F. Baker, 
formerly with the Pacific Mutual, will 
have charge of the new department. It 
wrote $1,250,000 in life business in April. 


Although the United Surety has the 
right under its charter to write liabil- 
ity insurance, it is not likely it will ex- 
ercise that privilege for some time. 
President Henry G. Penniman, who has 
a very high regard for the opinions of 
President George F. Seward of the Fi- 
delity & Casualty, is said to have been 
advised by Mr. Seward to write several 
lines so as to make the company more 
desirable for agents, but not to launch 
it in the liability business until it had a 
large net surplus it was willing to take 
some chances with. 








Merges With United States Accident 
The American Health & Accident of 





Casualty Business in Minnesota Detroit has amalgamated with the 

Th : 1 f United States Accident of that city. 
, +he premiums and ee the va- The former company will shortly 
tious forms of casualty business trans- liquidate. George F. C. Eyre, president 


acted in Minnesota for the 1907 are as 


of the American, has been elected pres- 
follows: 


ident of the United States Accident, A. 


Health ncn 7277 0b seae7 * ayrase.ig |C- McGraw being secretary. The deal 
Employers’ liability... .. 661,488.49 425,114.72 | will give the United States about dou- 
Fidelity paeeaaaabalvce 307,481.06 08,418.84 ble the membership it had and will in- 
ee eT Teer 3,289. 44,841.99 ; i 

Burglary and theft...... 79'489.74  32/938.93 | CTease its assets materially. _ 

Plate glass...........-. 64,373.07 30,781.14] Some complications have arisen over 
Steam boiler............ 35,056.84 1,840.09 | the deal but they may not affect that 
— leakage... ..000. oe 610.14 merger. Attorney-General Bird of 
SEIS cc ccc ccccccecs cece S000 = § ceoscecces * . ° . 
thle aca ase 40,640.00 11,390.40 | Michigan applied for a receiver for the 

ere 12,690.81 3,101.10 | American last Friday. The grounds 





named in the petition are violation of 
the insurance laws, complaints of pol- 
icyholders that it has not lived up to 
its contracts, refusal to allow the in- 
surance department to examine its 
books. 

It is stated now that the attorney- 


March Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity and Casualty, indicate, for the 
month of February, 1908, the following 
defalcations: 





, eneral may not push the action for a 

Bank ee ae — ; : 

Suben aati Susagieo1 | Teceiver, as the American has been ab- 

PT MMU i 6 ictvescncecesesinsens 25,393 | sorbed. 

——— DR: ¢t0sst0ncedkeadsains 138,385 

MOUTOMCE COMPAMIES .ccccccccsccess 5,611 * 

IEE octet ed cccncesaneasces 8,652 May Reinsure Fraternal 

PE cing ndeswaddow ber nncmua 47,825 The Royal Casualty Company of St. 
SONU ies aieeieerstees esas $1,628,057 | Louis, which has secured a charter, will 





have a capital stock of $100,000. The 
stock will be sold on a basis of $125 a 
share and will give the company a 
working surplus to start with. It is un- 
derstood that more than half of the 
stock has been placed and the company 
hopes shortly to commence business. 
The parties organizing this company 
are the present officers of the Royal 
Fraternal Union of St. Louis, which 
confines its business to health and acci- 
dent policies. The Royal Casualty will 
write the same lines. The casualty com- 
pany will submit a proposition to the 


American Casualty Co. 
OF 


Plans of American Casualty 

The American Casualty of Reading, 
Pa., will write only accident, health and 
plate glass in Illinois for the present. 
At some future time it expects to write 
all lines in the state, including liability, 
steam boiler, burglary and automobile 
insurance. These lines will be taken up 
when satisfactory connections are made 
and the business proves satisfactory. 
The company will handle Illinois by 
dividing the state into small districts 
and operate on the general agency sys- 


tem with direct contract with the home 
office. 








Companies Demur 

The United States Fidelity & Guar- 
anty Bankers Surety and Federal Union 
Surety, whose depository bonds on the 
failed Chelsea (Mich.) Savings Bank 
were, respectively, $25,000, $17,500 and 
$57,500, have entered demurrers to the 
suit of the attorney-general of Michi- 
gan, brought to compel sureties to make 
good the amount of their bonds. 

Frank P. Glazier, former state treas- 
urer of Michigan, was president of the 
bank and the depository bonds protect- 


READING, PENNSYLVANIA 


CAPITAL $200,000 
ASSETS OVER $325,000 


Special inducement for producing Agents and 
Managers in Illinois and Ohio. The Model 
Accident and Model Disability Contracts are 
superior to any others. 
Address, 
E. P. VAN REED, Secretary, 
READING, PA, 


ANNOUNCEMENT 








Liability, Burglary, Personal Accident and Health; Fidelity and Surety {Bonds; 


also the most liberal Automobile Liability Policy issued 


159 La Salle Street, CHICAGO 


Special Inducements to Agents and Brokers. 
HUTCHINSON & COOLEY, SemerslAgentetor | CHRIS. SCHROEDER & SON, °°ejal Atents for 


nein 
83-85 Michigan Street, MILWAUKEE 





National Casualty Co. 


Oanital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 


PROGRESSIVE POLICY 


Bxcellent Contracts 
and District Managers 
Address 


MAJESTIC, BLDG., 


DETROIT, MICH. 





be written. 


“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Ageitens snd Health policies can 


em. 
racts in Good Territory to Good Men, 


ess 
H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill, 





Liberal Policies, Liberal Terms, Liberal Territ 


ail Eastern States. NEW MONTHLY PLAN 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,976.48 


tory. Le ang | Treatment to 
orado. ssouri uy 

HEALTH AND ACCIDENT POLICIES. 
OUR PROGRESS NEVER EQUALED. SEE US GROW. 


Cash Capital and Surplus nearly $200,000.00 Write for terms. 


sipteews in Illinois, Ohio, Ken- 
akota, 


South nnesota, Michigan and 





Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. ss S 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 


| 
| 


STRICTLY FIREPROOF 


toret BREVOORT 


| 


| 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


— Patronage of Insurance Men 


Is Solicited. 





Head Office 


CHICAGO 


Liability, Accident, Health 
and Credit 


LONDON GUARANTEE AND ACCIDENT CO..11a 





OF LONDON 
ey ENGLAND.. 
CONKLING, PRICE & WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicage 


—— 


CHARLES L, RAYMOND 
Genl, Agt,, Michigan 





Assets 


“LNORTH ©: 
AMERICAN * 


ACCIDEN' 
INSURANCE CO 
CHICAGO 





Surplus and Capital..... .... 
Income 1907 





x siceankaens a 
vee e+ 969,081 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 








he 





of New Yorn 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, Mow York, 








After fifteen years in the Manhattan Building, the 
American Head Office of the 


London Guarantee and Accident Company 


has outgrown its present quarters and will move to the 
Fifth Floor of the new CORN EXCHANGE BUILDING 
about the end of this week, where it will occupy more spacious 
offices and have improved facilities for handling its business. 





Of 
United States Department 


> FRANKFORT eccrine Cass 


Frankfort-on-the-Main, Germany 


Ins. Co. 


Je _— Established 1865 
100 William St., New York, N. Y. 





ae 


Teams, Burglary 
and Industrial Acciden : 


Deposited with Insurance Departments in the 
United States for protection of Policyholders 


oe and Public Liabilities, Elevator Insurance, Workmen’s 
individua 


| Accident and Mealth 


$600.000.00 








M. J. GROGAN, Resident Sec’y Cook Branch, National Life .» Chicago, Ill. 
. THOS Mr ROBBING Renan bey Gu ate 


Agents Wanted For Unoccupied Territory 


Bidg., Cleveland, Ohio 
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fraternal association to reinsure its 
business. The Royal Fraternal Union 
had an income in 1907 of $84,886 and 
does business in several states. 





To Include Owner’s Machine 
The Aetna Accident & Liability, 
which insures automobile owners 
against damage to other machines and 
other property, is to issue a more lib- 
eral policy and include the owner’s ma- 
chine also. 





Cleveland Compact Breaks 
The Cleveland plate glass compact 
has gone to smash. All companies were 
members and Secretary Willis of the 
Cleveland Fire Insurance Exchange, 





" “THE OHIO COMPANY.” 
The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws, 


€200,000 Doposited with Insurance Commissions: 
THE 


Metropolitan. Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS =. 
PERSONAL ACCIDENT 
AND HEALTH Policies 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-President 


S. Wa. Burton, Sec’y 
ALonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 








was the arbiter. The Pennsylvania 
Casualty pulled out last week, declaring 
it lost 90 percent of its renewals in 
March by other agents rebating. The 
company also charged that the arbiter 
was diligent in running down com- 
plaints against it but was lenient with 
others. The withdrawal of the Pennsyl- 
vania Casualty and the advantage it 
would have on the outside led to the 
disruption of the compact. 





Maryland Casualty’s Decennial 

The decennial reunion of the Mary- 
land Casualty took place last week at 
the home office, when the agents were 
elaborately entertained by sight-seeing 
in Baltimore and taking side trips to 
interesting points in that part of the 
state. The celebration closed with a 
banquet, General Counsel Marbury be- 
ing toastmaster. The speakers were 
Governor Crothers of Maryland, Mayor 
Mahool of Baltimore, Insurance Com- 
missioner Crouse of Maryland and 
President J. T. Stone. The agents pre- 
sented President Stone with an elegant 
silver service. 





Sureties Still Liable 

The Indiana appellate court, in a case 
in which the United States Fidelity & 
Guaranty was interested, has decided 
that the fact that a school board, after 
entering into a contract for repairing a 
schoolhouse secured by a bond condi- 
tioned for the faithful performance of 
such contract and also for full payment 
for all labor and materials used in mak- 
ing the repairs, consented to a change 
in the contract, does not release the 
sureties on the bond from their obliga- 
tion to pay for material purchased to 
make the repairs originally contracted 
for, even though such seus may have 
defeated the obligation of the sureties 
to the schoolboard itself. Also, that a 








THE 
EMPIRE STATE | SURETY COMPANY 


SURETY AND CASUALTY INSURANCE 
Capital $500,000 


Central Department 


American Trust Building 


James W. Redmond 
and Walter F Faraday 


- Chicago 


Managers Northern Illinois and Southern Wisconsin. 
Agents wanted in every city and town in this field. 








ACCIDENT 
HEALTH 





PHILADELPHIA CASUALTY Co. 
ROBERT B. ARMSTRONG, President. 


LIABILITY 


INSURANCE 


WE WANT LIVE AGENTS. 


PLATE GLASS 
CREDIT BOND 











UNITED 


SURETY COMPAN 


BALTIMORE, MD. 


JOHN MCGILLEN 4 CO., 
GENERAL AGENTS FOR ILLINOIS 


BORLAND BLODG., 181 La SALLE ST., 


THE FLETCHER Co., 
N. W. Manacens. 
Bank of Commence Bipc., 
MINNEAPOLIS, MINN. 


CHICA ° . 
TELEPHONE CENTRAL 4287. ween 
THE ELDRED AGENCY, 
GENERAL AGENTS, 
10 MrrcHect Bive, 
Mitwaukeg, Wis. 





surety on a builder’s contract who re- 
fused to pay his own liability on de- 
mand after it has accrued by reason of 
a breach of the bond, is liable for in- 
terest on the amount due from the date 
of such demand. 





To Replace Securities 

General Manager Beekman Hunt of 
the Aetna Indemnity says regarding the 
criticism of one of its securities by the 
Colorado department: 

“We consider his attack upon the 
Aetna Indemnity Company to be en- 
tirely unfair, because, » A un- 
doubtedly, made with all honesty of 
purpose, it is based on insufficient and 
inaccurate evidence. I would say, how- 
ever, that the gentlemen who control 
the Aetna Indemnity at the present 
time, realizing the prejudice that would 
be formed in the minds of the public 
by the extremely hostile attitude of 
the insurance commissioner of Colo- 
rado, inform me that they have ar- 
ranged for a sale of the criticised se- 
curities, and they state that the com- 
pany will be in possession of cash and 
other securities for same by the middle 
of June. 

“They feel satisfied that if the com- 
pany were given an opportunity to dis- 
pose of these securities slowly, much 
more could be realized from them since 
this is not a good time to dispose of 
any securities; but the action of the 
commissioner of Colorado forces the 
company to dispose of a valuable asset 
at a sacrifice simply to meet an imme- 
diate issue which has no reason for ex- 
istence.” 





Proposed Amendments 

The time limit has expired in which 
notice can be filed for proposed amend- 
ments of the constitution of the Trav- 
elers Protective Association at the na- 
tional convention to be held in Milwau- 
kee. Among the more important ones 
proposed are: A change in the age lim- 
it for admission from 18 to 21 years; to 
pay weekly indemnity for two years in- 
stead of one; to extend the time from 
three to six months to determine per- 
manent disability or to determine 
whether death was the direct result of 
accident; to limit the reserve fund to 
$125,000; to permit a member to name 
his heirs or afhianced wife as the bene- 
ficiary of his accident policy. 





May Ask Attorney’s Disbarment 

Insurance Deputy Pierce of Nebraska 
may seek to cause the disbarment of 
an attorney for the Bankers Union of 
the World because of his alleged un- 
warranted assuming to act as if he were 
attorney for a surety company which 
had signed an appeal bond for the 
Bankers Union in a Nebraska case. The 
plaintiff in the case began action on the 
bond, when the attorney for the Bank- 
ers Union is alleged to have filed in 
court a statement that the surety com- 
pany had no right to issue the bond 
and that practically it was not empow- 
ered to do so. Mr. Pierce immediately 
demanded an explanation from the 
surety company, whose name he with- 
holds. It replied that it had heard 
nothing about the matter whatever, but 
that is was ready to make the bond 
good on proper proof. This letter has 
been referred to the plaintiff in the case 
and the result of his correspondence 
with the surety company may determine 
further action in the premises. 


CASUALTY NOTES 
The Massachusetts Bonding has been licensed 
in Indiana. : 
W. H. Hayes enters the service of the Ameri- 
can Assurance at Ironton, Ohio. 
Actuary Brinkerhoff is examining the Illinois 
Surety for the Illinois department. 
The Workingmen Mutual Protective Associa- 
tion of Benton Harbor, Mich., is entering Mis- 
souri. 
Moses, Rosenthal & Kennedy have been ap- 
a Chicago attorneys of the Massachusetts 
onding. 
The Illinois Surety’s home office will be moved 
within a few weeks. It is not yet certain whether 








La Salle street, two floors below its present lo- 
cation. 

The casualty and surety companies report 
$234,959 in premiums in North Dakota last year 
and $68,791 losses. 

The surety general agents at Indianapolis are 
trying to organize an association to maintain 
rates on contract bonds. 

The Mutual Health & Accident of Jackson- 
ville, Ill., has entered Kansas with C. A. Hinchee 
of Salina as state agent. 

P, O. Draper of the St. Louis office of the 
National Surety has been transferred to the 
company’s Chicago office. 

The Metropolitan Surety has requested the 
New York department to examine it and the 
examination will be made shortly. 

The States Accident Insurance Company of 
Chicago, an assessment company, has applied for 
a license from the Illinois department. 

Indiana, which has been attached to the Chi- 
cago department of the American Assurance, has 
been put in charge of W. W. Admire at the home 
office. 

The Pittsburg Casualty, being formed at Pitts- 
burg with $200,000 capital, is completing its or- 
ganization and expects to begin writing accident 
insurance in June. 

Laurence H. Phister & Co. have gecently been 
appointed general agents of the Title Guaranty 
& Surety at Kansas City, succeeding Mastin, 
Drennon, Schaffer Company. 

The Washington Surety & Trust Company of 
Oklahoma ave which has been licensed to do 
business, will do a general surety and fidelity 
business. For the present the operations will 
be confined to Oklahoma. 

President Robert B. Armstrong, of the Phila- 
delphia Casualty, has just returned from the 
west, where he spent several days arranging for 
the company’s admission into Michigan, lowa, 
Washington and Oregon. 

P. B. Keating, superintendent of the public 
official bond department of the Title Guaranty & 
Surety, was_in Chicago this week on his way 
home from Kansas City, where he had been in 
connection with some official bonds. 

The Massachusetts Bonding has been admitted 
to transact fidelity, surety, burglary and theft 
insurance in North Dakota. C, C. Schuyler of 
Fargo, N. D., is the general agent in North 
Dakota, operating under the Fred L. Gray Com- 
pany of Minneapolis. 

A. U. Quint of Des Moines, who recently 
took the Iowa general agency of the Metropoli- 
tan Surety, will not write bank burglary busi- 
ness for that company, but will continue to 
represent the American Bonding for bank bur- 
glary in Michigan, Wisconsin, Iowa, Missouri 
and Kansas as he has been doing for some time. 

John A. Morrison, manager of the casualty 
department of Moore, Case, Lyman & Herrick 
of Chicago, will have personal charge of the 
burglary business of the Massachusetts Bonding 
in the general agency. He will be assisted by 
M. L. Barnet, now connected with the office. 
Mr. Morrison is an experienced burglary under- 
writer. 

Herbert I. Avery, who commenced his insur- 
ance career with the Lloyds Plate Glass Com- 
pany and later had three years’ experience in the 
plate glass business with the Fidelity & Casualty, 
has, after serving eighteen months as assistant 
manager of the plate glass department of the 
Empire State Surety, been appointed to the posi- 
tion of manager of that department. 


WANT FIRE MARSHAL LAW 


(CONTINUED FROM PAGE 2) 
have been spotted, but to convict them 
of arson is another matter entirely. One 
loss at Detroit is now being held up 
where the claimant has had nine fires 
in three years and in the same period 
the claimant himself has traveled under 
four different names. 

Detroit Ghetto Fires 

In the ghetto district of Detroit, 
roughly described as extending from 
Brush to Chene streets and from 
Adams to Hancock avenue, the compa- 
nies are canceling business right and 
left. The engine company that serves 
that district formerly oe 4 a run about 
every day. Since the insurance compa- 
nies began to crowd three suspected in- 
cendiaries pretty hard and to cancel in- 
surance, this engine company’s activity 
has dwindled to comparatively nothing. 

While Detroit as the metropolis pos- 
sibly needs a fire marshal law worst, the 
entire state needs it. The history of 
Ohio since the office of fire marshal was 
established, with numerous convictions 
of incendiaries, breaking up of gangs of 
firebugs that had made property unsafe 
in whole districts, reduction in fire loss 
both from incendiary causes and through 
the education of the public, shows what 
such a law well enforced would do for 
Michigan. Those who are starting the 
movement hope to secure the coop- 
eration not only of all local fire agents, 
but of large property owners and to 
create such a public sentiment in favor 
of a fire marshal law that the legislature 
will not be left in any doubt as to what 








the company will go to the Corn Exchange Na- 
tional Bank building or the fourth floor of 184 


the people of the state want. 
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IN ILLINOIS AND WISCONSIN 


MOVE FOR MORE PROTECTION 











Joint Committee at Work on a High 
Pressure Service for Business Dis- 
trict of Joliet 





Owing to the very poor fire protec- 
tion both as to equipment of the fire 
department and size of mains at Joliet, 
Ill, the Merchants Association and 
Commercial Club have taken the ini- 
tiative by appointing a joint committee 
to frame up a high pressure system for 
the downtown district and try to get it 
passed. It is believed a special assess- 
ment can be levied for the purpose. 

The fire department is unable to cope 
with any sizeable fire and some of the 
mains are only four inches in diameter. 
Many of the business men are aroused 
to the necessities of the case. 





Two Old Compact Men Resign 

Owing to the fact that the Illinois 
Inspection Bureau can not pay the same 
salaries to raters as the old compact 
managers have been receiving, two of 
the prominent compact men will leave 
June 1, they being George C. Gill of 
Quincy and John B. Paul of Joliet, both 
very excellent men, who understand 
schedule rating thoroughly. Both men 


are likely to enter the field for some 
company. 





May Enter Illinois Soon 
It is stated that the Western Empire 
Fire of Spokane, Wash., will enter IIli- 
nois and be operated in conjunction with 
the Illinois National. The two compa- 
nies are represented jointly at San 
Francisco for surplus lines. 





Wilkinson Goes With Main 

W. E. Main of Madison, Wis., has 
increased his general agency by the ad- 
dition of the Southern of Louisiana and 
Guardian, which, with the City of New 
York and the National Lumber, gives 
him four companies for Wisconsin and 
northern Michigan. Mr. Main has en- 
gaged G. Y. Wilkinson of Milwaukee 
to assist him with the field work on a 
per diem basis. 

Mr. Wilkinson is in the local business 
in Milwaukee as a member of the firm 
of J. O. Myers & Co. and will retain 
his local connection. He has been do- 
ing some special agency work for the 
Northwestern F. & M. of Minneapolis. 





Not to Apply Dean Schedule 
The Racine (Wis.) Fire Insurance 
Agents Association has decided not to 
apply the Dean schedule. At the regu- 
lar monthly meeting the agents ex- 
pressed their opinion that for the time 

being the old plan should obtain. 
_ “We know that the Dean schedule 
is the fairest and most practical system 
of rates now in use,” said a member, 
“but we find in applying it that while 
the rates on brick buildings would be 
reduced and rates on hazardous frame 
buildings would be advanced, there 
would be a heavy advance in rates on 
mercantile stocks and I do not think 
that the new schedule would meet with 


the approval of those seeking insur- 
ance.” 





Wisconsin Agency Appointments 
National, Ct.—Albert Ingli, Plum City; F. W. 
rpenter, Maiden Rock; Jerry O’Neil, Wauzeka; 


C. J. Schmitt, Blue River; P. R. Emmert, 
voca; John Brethanwer, Oostburg; J. M. Ben- 
~ ouee 
ew Hampshire—L. C. Harvey, Oconto. 
Northern, N. Y.—I. L. Lenroot, S ior. 
N. B & M., Eng.—H. McK. Miller, 


Crosse; 

F. A. Yindra, Manitowoc. 
Northwestern F. & M.—W. J. Schend, 
Kenosha; G. S. Wvarts, North Prairie; E. C. 


-_ W. Kav1—c. S. Eva North Prairie; 

) Zander, Rhinelander; 0. G. Erickson, 
North Ri ipon; 

pe soN iver—H. M. Older, Ripon; P. A. Rix, 


Pelican—Culver-H Agency, . 
Angnited Firemens—Ferdinand Philkon West 





Aachen & Munich—W. A. Woodward, Neills- 
ville; R. L. Penhallegon, Mineral Point; C. H. 
Taylor, Dodgeville. ; 

merican—W. A. Lewis, Westby. 

Atlas—C. W. Kelley, Portage. 

Com’l Union, Eng.—W. B. Wetherell, J. L. 
Kellogg and R. McDowell, Milwaukee. 

Commonwealth—Sanford & Newcomb, Ripon. 

Connecticut—P. T. Poposkey, Milwaukee; E. 
J. Ruplinger, Mondovi. 

Continental—J. A. Moen, Cashton. 

= a ses Czerwinski, Milwaukee. 

Dixie—F. W. Suelfiow, Milwaukee; Henry L. 
Kyle, Downsville. ' 

ao N. Anderson, Ladysmith; C. L. 
Sundquist, Prentice. 

Farmers & Merch.—A. K. Owen, —_— 

Fidelity—C. A. Linde, DeForest; S. . But- 
ton, Sparta; John Dawson & Co., Viroqua; W. 

cCaul, Tomah. 

German Alliance—Franklin Tyrrell, White- 
water. 

German American—Franklin Tyrrell, White- 
water. 

Hawkeye—H. J. Soper, Amery. 

Jefferson—H. L. Kyle, Downsville; E. R. 
Burke, La Crosse. 

L. & L. & G., Eng.—G. H. Lonkey, Shiocton. 

Mich, Com’l—J. A. Ramsay, Oconto. 

Milwaukee—H. W. Reinhard, Reeseville; M. 
= aoe Waterloo; Skinner & Skinner, Brod- 

ead. 

Milw. German—Belle Quinlan, Benton; J. M. 
Reese, Dodgeville; Arthur Wenz, Milwaukee; F. 
E. Legler, Madison; W. P. Simon, Baraboo; S. 
B. House, Lake Mills; Joseph Longbotham, Cuba; 
H. W. O’Connor, Reedsburg; P. T. Stevens, 
Montfort. 

Milw. Mech.—W. C. Helbig, Cumberland; E. 
C. Nord, Rice Lake. 

New Brunswick—O. G. Erickson, Antigo. 

Nat’! Union—Bainbridge Mowry, DeForest; H. 
J. Soper, Amery; H. C. Pott, Emerald; Edward 
Morrissey, Delavan. 

Northern, Eng.—G. C. Grism, Columbus. 

N. B. & M., Eng.—R. D. Gorham, Monroe. 

North River—H. L. Kyle, Downsville. 

Old Colony—Eugene Wiggins, Owen; Brazure 
& Heaney, Waupaca. 

Pennsylvania—H. E, Patchin, New London. 

Phoenix, Ct.—G. T. Smith, River Falls. 

Spring Garden—J. A. Ramsey, Oconto. 

Western, Pa.—W. F. Winsor, Mauston; Ed- 
ward and Charles Voight, Sheboygan. 

. Western Reserve—H. J. Wunderlich, Milwau- 
cee. 





Illinois Agency Appointments 

Buffalo Com’l—E. F. Hempstead, Mendota; 
Wm. R. Riherd, Geneseo; C. L. Tracy, Kanka- 
kee; B. D. Brewster, Peru; Alonzo C. Mann, 
Paris; Robt. Wilton, Charleston; John O. Hen- 
derson, Pana; F. A. Baker, Petersburg. 

Home, N. Y.—S. P. Wood, Farmington; F. B. 
Rohe, Crete; F, D. Cossett, La Grange; L.*B. 
Thomas, Bloomington; J. A. Hamilton, Marissa; L. 
M. Crow, Canton; G. F. Flessner, Secor; Laura A. 
Pifer, Eureka; Bennett James, Waterloo; J. C. 
Waldup, Greenup; E. H. Fagerburg, Paxton; H. 
O. Barnes, New Boston; E. B. Rea, Benton; C. 
C. Morgan, Murdock; J. A. Andrews, Ottawa; 
W. H. Barker, Lawrenceville; C. G. McCoy, Mc- 
Leansboro; B. T, Keating, Streator; W. D. Wat- 
son, Iuka; D. A. Ryan, Krusman; J. P. Melchi, 
Lekoy; H. V. Hill, Mt. Vernon. 





Want Coinsurance Clause 

The plant of the Corn Products Re- 
fining Company, at Granite City, IIL, 
which, with other plants of the com- 
pany, is controlled, as to the insurance, 
by Johnson & Higgins, of New York 
city, is engaging the attention of com- 
panies at present. The tornado line on 
above plant is now being renewed 
and policies contain a warranty that 
$200,000 of tornado insurance will be 
maintained. It is reported, however, 
that the values are about $900,000, in 
consequence of which the companies are 
insisting upon the substitution of the 
50 percent reduced rate clause for the 
present warranty. 





ILLINOIS NOTES 


a C. Beach gets the Home at Christopher, 
The German of Pittsburg has retired from the 
Frank L. Hairgrove agency at Jacksonville, Ill. 
The village of Orion, Ill, is raising $5,000 in 
subscriptions of $100 each—accepted in the nature 
of loans—for the rebuilding of the village electric 
light plant, recently destroyed by fire. 


A cut rate is reported on the plant of the 
Watseka ge & Machine mpany, at 
Watseka, Ill. The risk is regularly rated at 
$3.65, building and contents, and cooperation 
is being asked for proper figures. 


WISCONSIN NOTES 

Clem P. Host has moved from 86 Michigan 
street to 403 Mitchell building, Milwaukee. 

Edward N. Pomainville has taken over the 
fire insurance business of James Keyes of Grand 
Rapids, Wis. 

The sole agency of the Law Union & Crown 
has been transferred to Fred Tschientschy from 
B. M. Weils’ Sons & Co, at Milwaukee. 

The Monarch Mutual Fire has been organized 
at Green Bay with A. Bungener, president; W. 
C. Rehden, vice-president; C. E. Jung, secretary; 

D. ke, treasurer. Directors, A. Bungener, 
D. Cooke, yoone P. Hoeffel, W. C. Rehder 


and C. E. Jun ore than $15,000 insu 
has been +. ®, . _— 
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THE WEST AND NORTHWEST 


COMMENTS ON IOWA AFFAIRS 











Manager Whitlock of Glens Falls Says 
State Is the Worst From Un- 
derwriters Standpoint 





Manager Whitlock of the Glens Falls, 
in commenting on Iowa conditions, 
says: 

“Towa is the banner state in the mat- 
ter of rate-cutting, high commissions, 
poor policy forms and about everything 
conceivable that is bad in fire under- 
writing and it is daily growing worse, 
because the companies have not the 
courage to unitedly stand for those 
things that will be most helpful to the 
companies, But they seem to be won- 
derfully successful in standing together 
for those things that mean the annihila- 
tion of the agents’ business, the annihi- 
lation of some companies and serious 
loss to many.” 





Bad Conditions in Nebraska 

The Nebraska Inspection Bureau has 
just completed a card system of rating 
for Omaha and Lincoln and has deliv- 
ered the rate cards to companies and 
local agents. A systematic overhauling 
of rates will be made at all points in 
the state by the bureau, but the card 
system will not be used at any other 
points. 

Competition in Nebraska grows 
keener day by day and companies are 





having a hard time holding their busi- 
ness. General offices are being flooded 
with complaints from local agents and 
in many cases the rates found necessary 
to retain business already upon the 
books are so extremely low as com- 
pared to the advisory estimates that the 
companies do not predict any profit for 
the year unless losses are unusually 
light. 





Will Take a Fire Company 

John H. Mithen, of Omaha, general 
agent of the Fidelity & Deposit for Ne- 
braska, who has a number of agents 
throughout the state, has decided to 
take on the general agency of a fire 
company for the state and place it in 
offices that handle the Fidelity & De- 
posit. He has a man in his employ who 
is familiar with fire insurance who will 
give it his attention. 





St. Louis Rate War Threatened 

According to President E. M. Davis 
of the St, Louis Fire, managers in Chi- 
cago are threatening to open rates in 
St. Louis unless there is vast improve- 
ment in the local situation. Rate-cut- 
ting and rebating are both prevalent in 
the city and conditions are growing 
worse rather than better. 


Will Go on a River Trip 
The Missouri Fire Prevention Bu- 
reau and Missouri Blue Goose will leave 
St. Louis on the evening of June 5, re- 
turning June 8. The party will go on 
the chartered boat, “Cape Girardeau” 





W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 


D. A. FISHER, Agent, - - - 
Individual Fire Underwriters of St. 


Memphis 
Louis 


For Strictly High Grade SURPLUS LINES 


Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 













HARVEY W. MURRAY 


INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE , GERMANY. 


dv NEW YORK. 
\ 


<A, KeErery wo® 
GENERAL AGENT SSeSEY, A 


" 453 LA SALLE 8T. 
CHICAGO, ILL. 





Keystone Underwriters © 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 


Capital.............8675,000.00 


UNION INSURANCE CO. 
ALL OF PITTSBURGH, PA. 


BABOB oo.c cc ccccccccvcesccccce cece ce ciiyheneene 
Surplus to Policy Holders.......s0eseee-seeeees ee ee eee -81,240,502.29 


HENRY WACHTER, 


Manager 


218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 
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down the Mississippi, then to Eadecah, made until *~ anual mosting of the | FIRE _ I / E N | xX INSURANCE 
Ky., and Cairo, Ill, and up the Tennes- | field men in July. ast week a com- 

see river seventy-five miles. There will | mittee of managers consisting of J. H. TORNADO COMPANY 


be a good crowd and an enjoyable time 
is anticipated. 


TO TACKLE UNDERGROUNDERS 


Nebraska Official Will Seek Through 
Federal Courts to Stop Operations 
of Unauthorized Companies 








The Nebraska insurance department 
is confronted with a question that has 
not yet been determined within the 
state but which, in justice to foreign 
companies that comply with the state 
law, must be settled. 

A local merchant of Lincoln called on 
Insurance Deputy Pierce last week to 
ascertain the standing of four com- 
panies in which the merchant was plac- 
ing his insurance. The deputy found 
that while the companies were generally 
substantial none of them was licensed 
in Nebraska. Mr. Pierce immediately 
told the merchant that should a loss 
occur the adjusters of the unlicensed 
company would be arrested as soon as 
they appeared within the state. In the 
meantime the insurance deputy will try 
to bring suit against the companies in 
the federal court. He states frankly 
that the result of this attempt is prob- 
lematical. 

As the companies writing under- 
ground business pay neither license, 
taxes or agents’ commissions within 
the state they are able to offer cut rates 
that are tempting. 


Bad Record in North Dakota 

The county mutuals in North Da- 
kota last year report $55,694 in premi- 
ums and $32,921 in losses. The record 
of the general mutuals is $276,470 pre- 
miums and $216,039 losses. Stock com- 
panies received $1,610,429 in premiums 
and incurred $1,069,636 in losses. The 
hail figures are as follows: 





Prem. Loss. 
Alliance, N. D.........000. $276,404 $311,605 
Northwestern F. & M...... 82,748 108,307 
HEE sb ccceewsdesvsetee 57,994 63,651 





Get Rate Reductions 

New advisory tariffs have been issued 
for Lansford, Rolette and Rolla, North 
Dakota, and Lane, Putney, Alpena, 
Loomis, Conde, Woonsocket and Wes- 
sington Springs, South Dakota. In 
view of favorable loss records, in con- 
nection with the South Dakota towns, 
a reduction of 25 per cent from pub- 
lished. estimates has been allowed for 
Putney, Loomis and Conde, and 331-3 
percent for the other points mentioned. 





To Reduce School Hazard 

Fire’ Marshal Seigel of Des Moines 
has appeared before the board of edu- 
cation and recommended that steam 
heating plants be installed in the build- 
ings which now have furnaces. Unpro- 
tected furnaces are a constant menace 
during the winter, says the fire marshal. 
In cold weather the pipes become 
heated and there is always danger of 
fire, especially in the wooden buildings. 
Several of the janitors have informed 
the marshal that in cold weather when a 
hot fire is necessary they are in con- 
stant fear of the buildings catching fire. 
Superintendent of Buildings Hunnell 
is also in favor of supplanting the fur- 
naces with steam heating plants. 





Fisher Now Independent 

Beginning May 1, the Minnesota and 
North Dakota Fire Underwriters turned 
all ‘| over to Walter I. Fisher, 
who will hereafter conduct an inde- 
pendent bureau and not be identified 
with the state board. The organization 
will be continued as before other than 
it is divorced from all rating functions. 

The stamping offices will not be in- 
terfered with. It was first thought that 
these bureaus would have to be abol- 
ished. Absolute separation of the state 
board and rating bureau will not be 


Lenehan of the Phenix, J. W. G. Cofran 
of the Hartford, P. D. McGregor of the 
Queen and John Marshall of the Fire- 
mans Fund was in Minneapolis, ar- 
ranging for the new system. 





Growth of Nebraska Business 

The year 1907 was a banner period in 
increase in fire insurance business in 
Nebraska. 
One hundred stock fire insurance 
companies received $3,752,205 in pre- 
miums in 1907, while their receipts in 
1906 were only $2,644,487. The losses 
paid in 1907 were $1,250,810. The losses 
paid in 1906 were a quarter of.a million 
less. 

Small mutual companies make a 
splendid showing also. Sixty-three 
farmers mutual fire and tornado com- 
panies show receipts of $320,115 in 1907, 
against $288,104 in 1906. The losses 
rose from $128,510 in 1906 to $173,527 
in 1907. 





Capital Increases Shown 

According to the annual report of the 
Iowa state auditor, the following fire 
companies increased their capital stock 
during the past year: 

Acme Fire, Des Moines, from $50,000 
to $100,000; Anchor Fire, Des Moines, 
from $25,000 to $50,000; Atlas, Des 
Moines, from $65,000 to $100,000; Cen- 
tury Fire, Des Moines, from $30,000 to 
$35,000; Commonwealth Fire, Ottum- 
wa, from $25,000 to $100,000; Standard 
Fire, Keokuk, from $25,000 to $29,700. 


Again Writing Carbide Works 

The large plant of the American Car- 
bolite Company, at Duluth, Minn., 
which many of the companies retired 
from a short time ago, owing to litiga- 
tion and idleness of the factory, is again 
being offered. The plant manufactures 
calcium carbide and it is claimed that 
the condition of the risk has been bet- 
tered by the passing of the plant into 
the hands of William W. McMillan, as- 
signee. The physical condition of risk 
is reported of the best; sprinkler serv- 
ice and private fire fighting equipment 
being maintained and the insurance to 
be cut down from $245,000 to $128,000. 
As the plant is still practically inopera- 
tive some of the companies that retired 
are still holding aloof, while others are 
going on for a moderate line only. The 
Manley-McLennan Agency of Duluth 
has the placing of the business. 








IOWA NOTES 


_ Residents of West Dubuque, Ia., are clamor- 
ing for a fire engine. 


An unsuccessful attempt to burn_the Iowa 
Paint Manufacturing plant at Ft. Dodge was 
made last week. Shavings were piled in a heap, 
surrounded by barrel staves, and set against a 
wooden partition. The shavings were damp and 
did not burn much. 


Residents of north Cedar Rapids have begun 
a movement for better fire protection in_their 
district. The reservoir pressure is insufficient 
and several residences have been completely 
destroyed because of lack of water and property 
owners are sanening very uneasy. They want 
a fire engine installed in the rapidly growing 
section. 


—_— 


MISSOURI NOTES 


L. L. King gets the St. Louis agency of the 
Imperial Fire of Denver. 

James Burke, formerly with Samuel G, Ken- 
nedy of St. Louis, becomes Missouri special agent 
of the National of Allegheny. 

The Coudrey agency at St. Louis has been in- 
corporated as the ary M. Coudrey Agency 
ae. with Henry M. Coudrey as president 
and G, Lacey Crawford as secretary. 

Milton C. Lyle, Robert B. Vance and W. E. 
Pickering have incorporated the Underwriters 
Agency of St. Louis to make inspections, adjust 
losses for the assured, etc. The capital is $50,- 
000 of which $40,000 is paid up. 


GENERAL WESTERN NOTES 


The Security Mutual Fire of Chatfield, Minn., 
has rounded out its first ten years. It has 
$6,500,000 insurance in force. 

M. A. Shumard, southern general agent of the 
Ohio German, relinquishes Oklahoma, which goes 


to the Arnold, Raines & . 
A of d, Raines & Co. general agency of 





McFarland, Brewer & Co. of Norman, Okla., 
din 





have dissolved partnership, Brewer & Edding- 


ton taking the insurance business and F. M. Mc- 


J. H. LENEHAR, General Agent 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Salle Street, CHICAGO 


CHAS. R. STREET, Aes’t General Agent 





R. A. RICHARDSON, President. 


Capital $200,000.00. 


H. G. Buswell, Cook County Manager, Chicago 


The Delaware Fire Insurance Co. of Dover, Delaware 





Wm. D. Denney, Secretary. 


Vedder Underwriter Co. ©"! Azt, for the United States 





F. C. Sammis, State Agent, Minneapolis 


W. S. Wolverton & Son, State Agents, Oklahoma City 





ORGANIZED 1870 


Te Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - $300,000.00 
Reinsurance Reserve - - 820,989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - ~- $90,639.59 
Total Assets © ad . 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Aqaats for Michigan 
and Ohio, Whitney Opera House Block, 
treit, Michigan. 


SPECIAL ho T. Kirxwoop 
land; Franx M. Sacz, Detroit; 
SepGwick, Ishpeming, Michigan. 


Cleve- 
ZO. B 





LONDO s 
LVUINDAUIN & 


LANCASHIRE 


PURE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 





Camden Fire Ins. Asan. of Camden, N. J, 
Hawkeye Ins. Co. of Des Moines 


Gorham-Braden Company, 


10 South Fourth St., Mianeapolis, 
County Fire Ins. Co. of Philadelphia, Pa. 


la. New Brunswick Fire Ins. Co. runswick, 
New Amsterdam Casualty Co. of New York, N. Y. Llineis Surety Compeny Sect Rew Br ny 


Agents Wanted in Minnesota and Wisconsin 


General Agents 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - - $891,468.82 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 





169 LA STREET 


159 LaSalle Street CHICAGO | 184 La Salle Street Chicago 
SURPLUS __ LINES 

Por Local channels 

Scere pacer Reese pl ee nt Scott So 

» Tt, tp td oh the pane Ay BR Te ee 10%. 


WE INVITE YOUR a | a= PROMISE GAREFUL ATTENTION TO 
INTERESTS 


MARSH &-_McLENNAN 


New York Office: 
54 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 











Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 
Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 
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Farland & Co. the abstract and loan business. | soon to the organization of a state as- | you to do would be to take up the mat- rominent Chicago Haents 
ico aaa ced coe tun tae sociation, as the National association|ter with your own companies. You Ly e= 


ville, Wis. 

H. A. Langlie has resigned his position as 
special agent for the Merchants National Mutual 
of Fargo, N. D. As yet no one has been ap- 
pointed to fill the vacancy. 


Chas, Cooke of Fargo, N. D., has been ap- 
pointed as state agent for the Michi Millers, 
the Ohio Millers and the Millers National, to 
take the place of H. C. Holmes, who has re- 
signed. 

The recent tornado at Valley Springs, S. D., 
lasted just thirty seconds and caused damage to 
the amount of $42,000, or at the rate of $1,400 a 
second for the time it hovered over the town. 
Twenty-two a were wrecked, the greatest 
single loss being the destruction of the Metho- 
dist church, which was practically torn to pieces. 


NEW PLANS FOR WISCONSIN 


(CONTINUED FROM PAGE 1) 
tion of the nonunion companies would 
subscribe and share the expense. 
Some Opposition to Change 
There was some opposition by cer- 
tain union companies to any change, but 
the sentiment of a large majority is in 
favor of it and the change will un- 
doubtedly be made, although final de- 
tails are not yet completed, and may 
not be for two or three months. 
Messrs. Griffin, Welch, Jones and Lan- 
caster are the present rating force in 
the state and one of them will probably 
receive the support of the companies in 
establishing an independent bureau. 


WORK OF OHIO LAW MAKERS 


(CONTINUED FEOM PAGE 1) 
county, Ohio, and the destruction of a 
barn and $3,000 worth of tobacco. 

Another important measure grew out 
of the Collinwood school disaster. It 
gave the state inspector of workshops 
and factories jurisdiction over schools, 
churches and other places of public as- 
semblage; increased his force of depu- 
ties by ten, and gave him a supervising 
architect to whom plans for such build- 
ings must be a submitted for approval. 
Changing of plans after once approve 
is subject to severe penalty. . 

No Municipal Wire Conduits 

Among the bills which were not 
passed were two by Representative Carl 
Braun of Franklin. One sought to 
amend the municipal code by authoriz- 
ing municipalities to construct conduits 
for the submergence of electric wires 
and to lease them to wire-using com- 
panies; and the other to amend the re- 
vised statutes by including the building 
of such conduits as among the purposes 
for which bonds might be issued. 

Stewart Expresses Sound Veiws 

Representative Stewart, who intro- 
duced H. B. 1015, providing for a fire 
insurance codifying commission, and 
who undoubtedly will reintroduce it if 
he is returned to the next general as- 
sembly, is more inclined to be fair than 
he has been credited. Con¢erning his 
bill, which died with the ending of the 
session, he said: 








questions by and before such a commission as I 
Proposed would operate largely to nullify these 
— to mislead and to prevent this ignorant 
outcry. 





Good Boost for Membership 

The Oakland (Cal.) and Los Angeles 
local boards have joined the National 
Association of Local Fire Insurance 
Agents, adding about two hundred 
members and bringing into affiliation 
two of the strongest boards on the Pa- 
cific coast. This will probably lead 


has individual members in the state at 
various points. 





MATERIAL OF LIGHTNING ROD 





Fire Marshal Creamer of Ohio Tells 
What Should be Used for Ef- 
fective Purposes 





Fire Marshal Creamer of Ohio in 
commenting on the best material for 
lightning rods says: 

The choice should be between copper and steel. 
The smoke stacks of the United States govern- 
ment power plants are all rodded with copper 
which better resists the acid in smoke. 

Copper is superior to steel for carrying the 
steady current used for power but the thunder- 
bolt is an oscillating current moving to and fro 
one million times in a second, like a bent spring 
when it is released. Steel having but one-seventh 
the conductivity of copper damps out the oscilla- 
tions better and it is not so likely to melt, for 
copper is consumed at a heat of 1,994 degrees 
F. while steel will stand 2,786. In a copper rod 
the electricity will surge down and back and is 
more likely to splash off. The fusing of a rod 
is a rare accident. A rod will carry to earth a 
thunderbolt that melts it. 

For preventing a thunder bolt copper is better 
than steel, but steel is the safer when a tre- 
mendous stroke comes. 

The oscillating electrical current which consti- 
tutes a lightning stroke travels just under the 
surface of a conductor. Steel rods are star- 
shaped and copper ones are make in strands in 
order that they may have a large surface, and, 
too, it makes them look as if the farmer was to 
have more metal for his money. 

For the ordinary farm building the galvanized 
steel starshaped rod is ample. here more ex- 
pense is justified by the value of the building 
or contents, the same rod copper-covered is de- 
sirable. These rods are supplied by each of the 
factories making a line of rods and any rolling 
mill can furnish them. Three-fourths of the rods 
now up are of star variety and they have stood 
the test of time. 

Experience has shown that the woven copper 
rods, now fashionable in some states, are ef- 
fective. They can be had from eight factories, 
and any one with money to buy wire can make 
them, so the prices are not made by a trust but 
by competitors. 





MISCELLANEOUS NOTES 


Lyman, Richie & Co. have received the agency 
of the Southern of New Orleans in Chicago. 


The Equity Fire of Toronto ceased writin 
in the United States after May 1. It handle 
only surplus line risks. 

The National of Hartford has paid in cash 
all its Chelsea losses except one which will 
require more time to adjust. 

Swamped by its losses in the Chelsea con- 
flagration, the Cambridge Mutual Fire of Cam- 
bridge, Mass., has reinsured in the Royal. 

President Warfield of the Fidelity & Deposit 
is expected in Chicago this week to confer with 
the new general agents, Conkling, Price & Webb. 

The special agents of the Royal Exchange are 
at the head office in New York this week to meet 
Assistant Secretary F. Daniell from the home 
office. 

There seems to be a probability that the Ham- 
ilton Fire, which reinsured its risks, does not 
intend to go out of business permanently, as it 
intends to hold its licenses in the various states 
during the present year. 

John W. Shultz has been om in charge of the 
American Assurance at incinnati. George 
Wylie, manager of the Franklin Burial Associa- 
tion at Columbus, Ohio, takes charge of the 
American Assurance in that city. 


Several prominent merchants at Las Cruces, 

. M., are organizing a fire insurance company 
to be called the Home Fire Insurance Company 
of New Mexico. The concern will, it is pro- 
posed, have a capital stock of at least $200,000 
and will not start business until this sum is sub- 
scribed. Among those at the head of the project 
are Judge F. W. Parker of Las Cruces, Nicolas 
Galles of Las Cruces, L. Dupree and R. A. 
Mayes, formerly cashier of the City National 
Bank of El Paso. 


POINTERS mr) 


FOR LOCAL AGENTS. 

















Question: I understand certain com- 
panies will insure electric theaters— 
under certain restrictions, safeguards 
and regulations. Can you send me a 
copy of these regulations and give list 
of companies that will insure when risk 
is brought up to regulations”? 

Answer—There are some companies 
that will insure theater buildings and 
contents in which moving picture ma- 
chines are located, provided the ma- 
chine is properly installed. There is no 
company that can be said to be out 
after this business. It all depends on 
whether a company desires to accom- 
modate an agent. The best way for 





will find the regulations for standard 
moving picture equipment on page 137 
of the National Board rules and re- 
quirements for the installation of elec- 
tric wiring and apparatus. 


POINTERS 


Tue Western UNDERWRITER is 
Well suited to my need 

And the “Pointers” in each copy 
I have never failed to read; 

I could get along without them 

I suppose, if I should try; 

I could also “cut out” beef steak, 
Coffee, butter, cake and pie. 


To THe Western UNDERWRITER now 
These “Pointers” I will send; 

You will find the special agent can 
Be made the lasting friend 

Of each yy! he visits where 

He finds the risks they write 
Personally were examined 

And the agent knows they’re right. 


I can see the special agent as 

He’s looking o’er his mail; 

He will find reports of losses, 

They will come, they never fail. 

All these thin will not disturb him; 
But you'll find he’ll change his tune 
At reports that read “No business 
From this agency in June.” 


Do not sit down in your office 

With your feet up on a chair 

And be satisfied with business 

That comes in while sitting there. 

So just get right out and “hustle”; 

You will find that it will pay; 

Try and write all expirations 

And a new risk, every day. 

D. B. Epmunps. 

Benton Harbor, Mich., May 1, 1908. 


The cost of a building per cubic foot 
is based on the cubical contents from 
sill to the square at the top of the 
house, except where rooms are joisted 
and finished above the square. In the 
latter case the cubical contents of such 
finished portion above the square should 
be included. No part of the attic of a 
building should be included in arriving 
at cubical contents. 


Agents should give full information 
to companies as to so-called fireproof 
buildings which lessons from other fires 
show to be faulty in construction. 
Shallow floor arches, i. e., tiles only 8 
or 9 inches deep, are loss producers, 
some falling. Unprotected structural 
members and wooden flooring with hol- 
low spaces beneath are objectionable, 
likewise unprotected floor openings. 


Question—Will you kindly advise me 
by return mail whether or not in your 
opinion I would be violating or laying 
myself liable under the laws of Iowa in 
taking applications for insurance, poli- 
cies to be issued outside of state? It 
is for automobiles and surplus lines 
that I am most interested in. Under 
the Iowa uniform policy law we are not 
able to write such policies as are issued 
by the Columbia, which is represented 
by Orr & Wall of Chicago. 

Answer—We took up your query with 
the Iowa insurance department, asking 
whether an agent in your state could 
secure applications, as you suggest, pol- 
icies to be written outside of the state, 
provided power of attorney was secured 
from the applicant. The Iowa depart- 
ment replies as follows: 

“The transaction outlined would in 
my opinion be a violation of the pro- 
visions of chapter 37, acts of the Thir- 
tieth general assembly.” 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


a 





Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Tee Eee Herat SF Hertiona, Britieb Acmerica, Gere 
Altiance, North British & Mercantil 
and Casualty Conpany 


man 
jueneas Bonding Company 


mperice. Lines, unexcelied facilities in 
rmeinnce Company (Lad of Teeter and, a 
Q’RITCHELL, MILLER 

WHITNEY & BARBOUR 
138 La Salle Street, Chicago 











Spring Garden; Secu 
Camden; Teutonia, La.; Pelican; W 
serve; Commercial Union; Commoowealth. 


HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 














Leading Agents and Brokers. 





ARRY M. COUDRBY & GO. 
General Insurance Agents and Brokers 
945-948 Century Bldg, St. Louwle 








CHURCHILL WHITTEMOREB CO. 
a Successors to Wall & Whittemore 
318-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 





UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuarial. 


M M. DAWSON, F. I. A. 
. CONSULTING AGTUARE 


ie Raa ca am 














the Deu 
sohaft, etc. 
No.1 1 Broadway, New York Gity 





AMES W. GLOVGR, Ph. D, 
(in mathemstica) 


Consulting Actuary 


1312 Geddes Avenue ~ 
B H. NITCHIE, 
. ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: 


Ann Arbor, Mich. 





Central 789. Automatic 8992 


Insurance Attorneys. 


Sat 
J. Louts Kohl 











Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given te insurance cases. 





WANTED. Agency of a large non- 
union company for Minneapolis; good 
opening; prefer sole agency of company 
not now represented here, but will con- 
sider others. Address “Makes Good,” care 
Western Underwriter. 





WANTED. Fire, life or accident insur- 
ance agents to handle, as a side line, my 
ten-acre tracts of Mississippi gulf coast 
truck farm lands; first-class prepontses: 
good commission. Address Geo. H. Heaf- 
ford, 277 Dearborn 8t., Chicago, Ill. 








SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


Tn answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 
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THE WESTERN 


UNDERWRITER. 





May 7, 1908. 











—— 


ILLINO 








IS LIFE 


THE 


UNION CENTRAL 


Incorporated 1851 


Berkshire Life 








INSURANCE COMPANY =§:: CHICAGO 
JAMES W. STEVENS, President 
Offers exceptional ind to silishic ont comnatie magn who exe enpestenced fo or who would like 





Address the HOME OFFICE; 


FORT DEARBORN BUILDING 134 MONROE STREET 


YOUR EYE, PLEASE! 
In Use May I, 1908 


New Premium Rates—Low 
New Surrender Values—Large 


WANTED 
New Policies—Highly Liberal 


BY 
Mi 
and back of them the 


INSURANCE COMPANY |MASSACHUSETTS MUTUAL 
Live, energetic men, for some |LIFE INSURANCE COMPANY 


excellent territory. Exclusive and | SPRINGFIELD, MASS. Inc. 1851 
liberal contracts will be made with mas 7 mare prey ng Rery oF mpm 
the proper parties. Columbus Agency: 1003 Outlook Building. 

The Armstrong Committee found 


no questionable methods in The THE PENN 
Manhattan Life Insurance Com- 
MUTUAL LIFE 


pany.~ Address 
OF PHILADELPHIA 























W.B. LANE, Vice-President 
66 Broadway, New York 








Has furnished perfect pro- 
tection at proper rates for 
=—§9 years——— 


WE WILL SUPPLY 
THE CONTRACT 


You Supply the Selling Our agents are representative citizens of 








feng aztAuiy- and || thet eapective commanite, 
The NEW Low- 
Cost Life Insur- Announcement 
ance Policy. The COLUMBUS MUTUAL LIFE 
OF INSURANCE COMPANY 
The has been licensed by the Ohio Insurance 
Prudential Department. It has a capital of $100,000 and 


a strong board of directors, The company 
hasinfluential stockholders in practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work for. It recognizes 
their interests by giving them representation 
on the board of directors. For complete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, 0. 


Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of lew expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders af dividends than most of our competitors de, 
It ts easy to build up a clientele of satisfied policyholders for a company like ours. 


GOOD TERRITORY 4ddress Bankers Life Insurance Co., Lincoln, Neb. 


STILL OPEN 
CANVASSING LITERATURE 


FOR LIPB INSURANCE AGENTS. 
FOR SALESMEN;: PER 100 PER COPY. 
Gomemente. containing Methods of Approach, How to Meet Fraternal 
Competition, to Circumvent the Rebate, and other Valuable Articles.. $20 00 
Analysis of a Canvass for Life Insurance.............. sini 
Use of Canvassing Literature in Life I 
FOR PROSPECTS: 
A Brief Explanation of the Theory and Practice of Life I 
Why is Life Insurance a Good Investment.................. 
Life Insurance vs. Government Bonds...... slat 
Life Insurance, Its Value in Professions....................-..--2..--..-20cs-e0ee sees eneeeeoeee-- 
A Sample Set of these Pamphiets will be sent to any 
address on the receipt of Fifty (50) cents in postage. 


r ipt 
THE INSURANCE EDUCATOR COMPANY. Tot.B0z.ct7 Ay. 


Provident Life and Trust Company 


OP PHILADELPHI 
Insurance in Force, $191,086,786.00 _ - 


We want Agents. 
We want Managers. 
We want YOU! 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the Statd 
of New Jersey 
JOHN FP. DRYDEN, Home Office, 
President. NEWARK, N. J. 





























- 
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Assets, $61,037, 581.59 
Teepeased for eumclocanss end cimptcny ofione icabfipantaas taee.cl the Rrovident orqezteed. 
. 
oaPienedaptability and liberality in all p Aad aah TL — - ’ 
¥ &E General WwW Oh! - uilding 
BRGER LLIs, ts, Western Ohio . . 812 Union Trust B , Ciacinnati, Ohio 
S. S. Sarroip, General Agent, Eastern Ohio ae 706-710. Garela Buil Glevclend, Ohio 
. W. Croox, General rh 6! we, te 720 Spitzer Building, Toledo, Ohio 
AMES i. @emeralAgemt . .« «© «© « Marq Bi 1 
Rexuss,GeneralAgents . . . . « «. 4& Home Bank Building, t, 





Life Insurance Co. of Cincinnati. 


INSURANCE COMPANY 


2 PITTSFIELD, MASS. 
Has the followinz unrivaled points of | j,uss w. Hutt, President 

superiority which make its policies easier Tuo. L. ALLEN, Secretary 

to sell than those of any other company: J. M. Lez, Actuary 

Highest rate of interest earned, low death 


Etablished 1867. 


. . ll policies now issued by the BERKSHIRE give 
rate, low expense rate—resulting in low- | ¢, & insured all the efventage of the peer A, 


A 
: e 
est Cost to policy-holders. Its new 1908 | Non-Forfeiture Law of Massachusetts. 
policies are simple in verbiage and most | Before insuring your life or ent 


liberal in provisions. THs UNron Cen- | $@ize the new policy contract no 


TRAL has no investments in stocks oF | 4 Kg. Hawnen, Gen’l Agent Northern Ohio 
bonds. 319-320 Williamson Bidg., Cleveland 
Joun A. RInGoLp, Gen’) Agent Southern Ohio 

21 Carew Bidg., Cincinnati 


E. P. MARSHALL, Witt1am D. Wyman, Gen’l Agent for Illinois 
100 Washington St., Chicago 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the 
1906-7-8 at a rate equalled by no ether company. 
Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 


JESSE RB. CLARK, 











last three years 





For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
34 Nassau Street, New York, N. Y- 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Lite Mnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. 162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.84 per day in Increase of Assets. 





WM. D. FAIRBANKS, 


LORISTON M. FAIRBANKS, 
President 


Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








ins cctencipiadehniunenekouaivonel $100,000.00 
niAsednadenthinncsnnninn ASAE Oe eC wy er 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 


Net Surplus..... 62, 793-67 


ee ee eeereeeeeee 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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HAT is a good move on the part of 
és the Massachusetts Mutual and the 

Berkshire in reducing rates and at 
the same time increasing values. It 
never has been quite clear to some peo- 
ple what the object is in keeping the 
margin between the gross premium and 
the net cost of insurance so large as 
most companies make it. Of course, a 
fair margin is necessary for safety’s 
sake, but why rates should be kept at a 
point where companies are enabled year 
after year to pay dividends of amount- 
ing perhaps to a fifth of the premium is 
not so clear. 

In the days before the Armstrong law 
mutual companies justified their issue 
of non-participating insurance on the 
ground that this was a source of profit 
to the participating policyholders. Com- 
panies like the Travelers and Metro- 
politan have demonstrated by many 
years’ experience on many thousand 
lives that life insurance may be sold 
safely at stock rates. It certainly would 
appear that a conservative movement 
toward non-participating rates for par- 
ticipating insurance is in the right direc- 
tion. The Provident Life & Trust has 
not changed its rates since it started, 
although it has raised its reserve basis 
twice. 

The hard part of selling life insur- 
ance is inducing a man to part with his 
money. Almost everybody would like 
insurance if it did not cost so much. 
This is evident from the vast business 
the fraternals do. Most of them fur- 
nish only a poor imitation of the real 
article, but they sell it cheap. To a 
great number of men a low initial cost 
appeals much more strongly than the 
prospect of large annual dividends. 





A colored brother once remarked that 
he did not like to attend the Episcopal 
church because “dey take too much 
time a reading ob de minutes ob de las’ 
meetin’.” Nobody ever complained on 
this score while “Bob” Skene—more 
properly, Robert Skene, Jr.—was secre- 
tary of the Life Underwriters’ Associa- 
tion of Chicago. Mr. Skene resigned 
last week, on the eve of his departure 
for Richmond, Va., where he has been 
appointed manager of the Mutual Life. 
His going away was a real loss to the 
Chicago association, for not only was 
he a good member and a good secretary 
in the ordinary sense of the term, but 
he had the happy faculty of making 
minutes interesting. Sometimes he had 
to work his imagination overtime to do 
this, but nobody ever offered correc- 
tions. There are not many of his kind, 
but any association that is so fortunate 
as to possess such an one should make 
him secretary for life. 

Mr. Skene’s promotion by his com- 
pany is a deserved recognition of faith- 
ful and valuable services. For some 
years he has been superintendent of 
agencies at the Mutual’s Chicago office. 
He has stood by the company through 
discouraging times and has done much 
to get its Chicago agency back to its 
old basis of efficiency. He is a delight- 
ful companion. In going to Richmond 
he returns to his own country, for he 
is a southerner by birth. 





The comment of the Northwestern 
Mutual on the fact that its new busi- 
ness in its home state has not increased 
as rapidly as its business in the rest 
of the country has, is right in line with 
what life insurance men have believed 
Or years. It is a common mistake 
among the new men in the business to 








take it for granted that they can sell 
more business in places where there is 
not much competition than in districts 
where the people are constantly solicited. 
Wisconsin agents are now troubled with 
about as little competition as are those 
of any state in the union. At present 
they have the advantage arising from 
the fact that until the first of the year 
the agents of other companies were 
working actively among the people and 
that there must be a large number of 
prospects in the state, who had been 
worked up almost to the closing point. 
Yet they are not making the increase 
the company’s agents elsewhere are do- 
ing. It would seem to leave little doubt 
that constant stirring of the field by 
many agents is advantageous to all. 





Some of the men who have entered 
life insurance work within the past few 
months from other lines of business are 
said to be doing well. There is little 
reason why they should not if they 
bring to their new calling the habits 
of attending strictly to business which 
they must have acquired in the old if 
they made any success of it. Men hold- 
ing responsible positions in most lines 
of business started in towards the bot- 
tom and worked up, under a system 
which required them to give at least a 
certain number of hours a day to their 
business. In life insurance most men 
start as full-fledged agents and with no 
regulations as to hours of work nor 
supervision by an experienced superior. 
Many of them fall down, and it is no 
wonder. 





About every so often some life un- 
derwriters’ association gets busy on the 
subject of rebating. One element wants 
to stop it. Those of that party would 
throw bodily out of the congregation 
of the righteous all who indulge in this 
nefarious practice. They would have a 
little day of judgment in continuous op- 
eration. Then there are others that op- 
pose drastic action but profess just as 
high a regard for professional right- 
eousness as do the more extreme breth- 
ren, but they differ as to methods. They 
are like most of the churches, which 
seek to keep their members in the 
straight and narrow way, but bear with 
them if they wander a little and ex- 
communicate them only when they be- 
come notorious evil doers. 

The suppression of rebating is a se- 
rious question in this business, but it is 
made almost ridiculous by the solemn 
folderol with which it is treated. In 
all the local associations how many 
general agents are there who never re- 
bate? How many are there who would 
promptly cut off the contract of one of 
their best producers if he was proved 
guilty of rebating? How many solicit- 
ors have clean records, and how many 
would resign an agency with a com- 
pany whose general agent winked at 
the rebating of another solicitor? We 
all want to be good, but we want the 
other fellow to get good first. And 
we don’t want to become so besottedly 
good as to interfere with our business. 





If by hustling is meant keeping stead- 
ily to work, then we take the medicine. 
but if by hustle you mean hurry and 
bustle, confusion confounded. rattled 
and mixed, we decline to swallow the 
notion. Great men are never in a hurry. 
They are seldom excited. They make 
up in suggestiveness what they may 
seem to lack in hurry. 








DANGERS AND ADVANTACES OF 
STUDYING METHODS OF OTHERS 


In an address on English prose, 
Frederic Harrison said concerning 
style: “Be natural, be simple, be your- 
self: shun artifices, tricks, fashions. 
Gain the tone of ease, plainness, self- 
respect. To thine own self be true. 
Speak out frankly that which you have 
thought out in your own brain and have 
felt within your own soul. This, and 
this alone, creates a perfect style.” 

The same underlying thought applies 
with almost equal force to the selling 
of life insurance. There is constant 
danger of becoming an imitator. The 
new man in the business takes a suc- 
cessful agent as a model. He watches 
him, studies his methods, his manners, 
all about him that is outward and 
visible, and attempts to follow in his 
steps— and fails. He wonders why. 
The one man is natural; what he does is 
the result of what he is, his original 
disposition and_ gifts, his tastes, 
changed, perhaps, by long experience 
and training. His actions fit him; to 
do things in a certain way has become 
natural to him, and what he does has 
power. Another tries to do the same 
things, and falls flat. As well might 
one expect to become a Paderewski by 
letting his hair grow long. 

+ . * 

Here are several men, all very large 
producers. 
wears bizarre vests, mixes in politics, 
generally says and does the unexpected, 
and often the unconventional. He is a 
man of nervous moods—feels strong at 
times and weak at others. When he 
feels real strong he tackles a big case 
and closes it in a hurry. Then maybe 
he has a “dry spell” for a month, when 
he produces but small results. His 
work is brilliant but erratic, it is like 
that of a genius. Let another, not a 
genius, attempt to work along similar 
lines and he would look like a cow 
trying to dance. 

Here is another, a man of fine pres- 
ence, charming personality, cultured, 
big of intellect. He is a good dresser, 
in that nobody would notice what kind 
of clothes he wears. He takes an active 
part in public affairs and does much for 
the advancement of his city. His friends 
are among the big professional and 
business men, and steadily he produces 
a very large business in large policies. 

Take a third, a strong, studious, crit- 
ical, sarcastic man, with a wonderful 
knowledge of the business. He seems 
to live and move and have his being in 
life insurance and in the one company 
he represents, He writes a large busi- 
ness and he does it by industry and the 
power with which he presents argu- 
ments and facts. 

A fourth does his business somewhat 
as a lawyer prepares his cases. He is 
magnetic, strong, pleasing in person- 
ality, but before he undertakes to write 
a man he has learned everything he can 
about him. He never works blindly, he 
seldom makes a mistake, he always 
presents the right proposition at the 
right time. 





* * 

A man who has not yet won his 
spurs in the business, who has not yet 
developed his own method, might take 
any one of these as his pattern, and 
nine chances out of ten he would fail if 
he attempted to apply similar methods. 
It would be as if a man unused to so- 
ciety should attempt to be a social star 





merely by becoming possessed of a 
dress suit. Yet from all of these there 
can be learned something which a man 
can make his own and use to his advan- 
tage. From the first he can learn the 
advantage of working intensely when 
he is actually interviewing a prospect, 
though the breezy manner and “hail- 
fellow-well-met” way may be utterly 
foreign to him. Another illustrates the 
advantage of pleasing manners and a 
cultivated mind and association with 
people who are able to insure their 
lives. Yet some men who might seek 
success«in life insurance by the road of 
civic service would soon find that they 
never would reach the goal because the 
work along the road took all their time 
and energy. 
* * 

The thorough knowledge of the busi- 
ness gained by one through years of 
study would be of the greatest advan- 
tage to any agent unless he made the 
mistake of becoming a student only and 
failed to use the knowledge after he 
had acquired it. But if the disciple of 
this successful man, without his knowl- 
edge and strength, should adopt his al- 
most cynical manner he would make 
himself unbearable. 

An imitator seldom is a success. Yet 
the man who would refuse to learn from 
the experience of others, fearing lest he 
should be an imitator, would be very 
foolish. Every man who has reached 


‘the top has done so because he had at 





- * | leas int— ws 
an to 2 eee” ee t one strong point—probably be 


cause he had several. Almost every 
man has in him this same element that 
is so strongly characteristic of some- 
body else, but in him it may be only 
slightly developed. From the example 
of others he can learn which of his own 
natural talents he should seek most to 
cultivate and strengthen, and from oth- 
ers, also, he can see what proclivities in 
himself need to be held down and placed 
in subjection. To develop oneself along 
certain lines is entirely distinct from 
imitating. Natural talents trained are 
as much a part of one’s self as his skin, 
which grows as his body does. The 
methods and manners of others, 
adopted bodily, are like the lion’s skin 
which the ass assumed and through 
which his ears protruded. 





NEW POLICY TO COVER LOAN 


When a policyholder seeks a loan im- 
press on him the fact that his bene- 
ficiary or estate will suffer just that 
much in case of death. Endeavor to 
write him for a new policy to cover 
the loan. It is a good investment at 
low cost. When the loan is paid, the 
additional insurance can be continued 


or advantage can be taken of one of the 
options. 





EQUAL ALL THE BANKS 


We have in this country 6,544 Na- 
tional banks, 11,852 state banks, loan 
and trust companies, savings banks and 
private banks, with an aggregate capital 
and surplus of $3,022,350,548, and with 
combined deposits of $13,095,790,609. 

Ninety-three life insurance companies 
have aggregate admitted assets of over 
three billions of dollars, and have insur- 
ance in force amounting to fourteen bil- 
lions. This is exclusive of fraternal or- 
ders, assessment and beneficial societies. 
It will be seen that it is necessary to 
combine all deposits of banks in the 
United States to equal the insurance in 
force of ninety-three legal reserve life 
companies, 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 
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Making Good Progress 


The United States Life Endowment 
Company of Chicago has made some 
changes in its contracts recently which 
make them still better for policyhold- 
ers. At death the company pays the 
beneficiary monthly instalments until 
the face amount of the policy is ex- 
hausted. The unpaid instalments keep 
drawing interest at 4 per cent. The 
company advances $100 on each $1,000 
policy or $50 on each $500 policy or 
less on receipt of death notice. 

The management of the company 
does not believe in paying a lump sum 
at death, feeling that if monthly bene- 
fits are drawn it furthers the idea of life 
insurance protection because a lump 
sum may be easily dissipated. , 

Monthly payments will also be paid 
to the assured if he becomes totally and 
permanently disabled by reason of pa- 
ralysis, tuberculosis, cancer, Bright’s 
disease, insanity, loss of both arms, 
both legs or both eyes. Half benefits 
will be paid for loss of one eye, one 
foot or one hand. 

Premium payments are made month- 
ly, the benefits being graded according 
to age. Women are insured on the 
same conditions and at the same rates 
as men. 

The United States Life Endowment 
has grown from small beginnings until 
it is the largest company of its kind in 
Illinois. It is the pioneer of monthly 
pension or endowment insurance. 

The directors are considering moving 
the head office to Springfield, Ill., for 
sake of economy, more central base of 
operations, and because many of the 
directors live out in the state. It will 
be a loss to Chicago’s business life to 
have this company leave. Its income 
last year was $163,640. It issued 5,593 
policies in 1907. 

A. L. French, the president of the 
company, is president of the Ayres Na- 
tional Bank of Jacksonville, Ill, and 
was for some years a member of the 
railroad and warehouse commission. 

R. E. Mabry, the secretary, has held 
a number of official positions and for 
seven years was examiner in the state 
insurance department. ; 

Col. J. Mack Tanner, the vice-presi- 
dent, is a son of the late Governor Tan- 
ner and has held important official po- 
sitions. 

The company is doing a splendid 
business, especially in the medium sized 
cities, fowns and country districts. 
= 





NO BARGAIN DAYS 


Fraternal and assessment societies 
were the outgrowth of the idea that the 
cost of insurance in the old line com- 
panies was higher than necessary. They 
attempted to furnish life insurance at 
bargain day prices, and found that at 
those prices it was not insurance. There 
are no bargain days in life insurance 
that insures. You can never get it for 
less than you can today. 





National Life Insurance Co. 
Montpelier, Vermont 


Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


This Company held January 1, 1908, and gained 
during the past decade: 


Assets. $ 40,692,155.29 Gain, 172% 
Surplus, § $4,539,688.47 Gain, 149% 
Insurance, $153,467,472.00 Gain, 100% 


Its life, term and endowment contracts are liberal 
and attractive. 


D. G. DRAKE, General Manager 


424 Marqaette Bidg., Chicago, Ill, 
H. J. SNBLL, General Agent 
424 Marquette Bldg., Chicago, Ill. 


NEW TERM RATES GIVEN 


The following are the new term rates 

of the Massachusetts Mutual, effective 

May 1: 

Age. 20-Yr. Term. 10-Yr. Term. 5-Yr. Term. 
$10. $10.53 $ 


20 83 10.43 
21 10.95 10.6 10.50 
22 11.07 10.69 10.58 
23 11.20 10.79 10.65 
24 11.36 10.88 10.73 
25 11.52 10.99 10.83 
26 11.69 11.10 10.92 
27 11.89 11.22 11.02 
28 12.10 11.35 11.12 
29 12.34 11.50 11.25 
30 12.61 11.66 11.37 
31 12.91 11.84 11.51 
32 13.25 12.03 11.66 
33 13.62 12.23 11.82 
34 14.03 12.46 12.01 
35 14.51 12.72 12.20 
36 15.03 13.00 12.42 
37 15.61 13.31 12.66 
38 16.28 13.66 12.93 
39 17.00 14.05 13.22 
40 17.82 14.49 13.55 
41 18.73 14.99 13.90 
42 19.72 15.55 14.31 
43 20.84 16.20 14.77 
44 22.08 16.93 15.29 
45 23.45 17.74 15.88 
46 24.96 18.67 16.56 
47 26.63 19.71 17.34 
48 28.46 20.87 18.22 
49 30.48 22.18 19.23 
50 32.68 23.63 20.35 
51 25.23 21.60 
52 27.01 22.98 
53 28.98 24.53 
54 31.16 26.26 
55 33.56 28.17 
56 36.22 30.29 
57 39.14 32.63 
58 42.35 35.22 
59 45.89 38.08 
60 49.77 41.24 





GETS AGE CARDS FILLED 


An agent says he finds a good plan 
to add to his age cards is to purchase 
some neat memorandum books. He 
writes a letter inclosing a card with 
blank for date of birth. If the person 
receiving the letter cares to fill out the 
blank, the agent will send him a 
memorandum book. This is a nice 
method of paving the way to business. 





HURTS SUBSTANDARD BUSINESS 


An agent who has had considerable 
experience in placing substandard busi- 
ness says that with the New York laws 
prohibiting deferred dividends and liens, 
many people that are impaired risks or 
high rated on account of occupation are 
not taking insurance. They rebel 
against paying a higher rate than is 
charged standard lives of the same age. 
According to this agent a man would 
much prefer to have a lien than pay a 
higher rate. The deferred dividend pol- 
vid seems the ideal one for sub-standard 
ives. 





G. FRANKLIN FLICK, Pres. LEE F. COLE, Secy 


Che Northern 
Life Insurance Company 


OF ILLINOIS 
Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 
CHICAGO, ILL. 





Miles M. Dawson, J. H. Thompson, 

Actuary. Supt. of Agencies. 

Course of Insurance 
Education 


OUR Department for Fur- 
nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 





w See eEnOe & CO, State Agents | 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


Own as the Sou 1s marked by e accomplishment of the State 
Mutual Life Insurance Company of Georgia. 


Forty Million Dollars of Insurance have been laced on the books 
of this Company the first two years of its life as a legal reserve insti- 
tution. Over a million and a uarter of assets have been accumulated 


in this period and the Company's income in 1907 was $1,600,000. 


Its contracts are readily saleable in the hands of reputable in- 
surance solicitors. 


State Mutual Life Insurance Company of Georgia 
C. R. PORTER, President HOME OFFICE, ROME, GA. 


Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 


Wolfe of New York especially provided for the 
“Midland.” 


The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN, Supt. of Agencies 





B. F. REINMUND 
Secretary 











RELIANCE LIFE 
Pittsburgh. 


Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa and Alabama. 


SECURITY MUTUAL 
LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 
FREDRIC W. JENKINS, President 























Life Underwriters desiring a pelicy contract that appeals to young men 
should write for particulars relative to our new Perfection Endowment. 
It isa winner. For territory and terms address 


C. H. JACKSON, Agency Secretary, Home Office. 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - © 5© =5©= =#= «© = 


Surplus Security to Policy Holders - 
Insurance in force - - . ° ° 





$ 1,856,364 
317,617 
21,167,000 
. Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 





Write Home Office. 


1303 Tribune Bidg., Chicago, Ill. 
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Questions and Answers 


Question—Can you give the gain and 
loss exhibit of the Columbian National 
Life for 1907? 

Answer—New premiums, 
premiums, $1,333,851. 

Gain on mortality.......-+-+e+eeeeeees $207,008 





$133,237; Renewal 


Gain om interest... .......cseccccccccees 63,653 
Gain on surrenders and lapses......... 211,125 
Rec’d from Amer. Inv. Securities Co... 72,714 


Rec’d from sale of furniture........... 8,600 
Rec’d from agency deficiency made good 





SUMEEE chet dads evibincceiaocsvesecs 824 
Gain in investments...........ssee000. 813 
,: ETDS ETT ETE YT Tree $563,736 
Loss through payment or crediting of 
dividends: 
To stockholders .......sseeseecesceees $ 70,000 
To policyholders ........ccccecserccees 62,647 
Be G0 DOOEIEE, co's ccccccccecccosevere 210,503 


Depreciation in securities............++. 117,323 
EGGS OM BUMGIUIGS. «co cccccccccccccvececs 82 





Loss on unadmitted assets............. 57,882 
Premium notes voided by lapse......... 16,410 
Premiums charged off bonds........... 3,323 
Interest charged Off........essecseeees 1,530 

BO ree rer 529,699 
Net increase in surplus...........+-++. 84,037 

COST OF NEW BUSINESS 

First years’ premiums............++0+. $133,237 
First year’s commissions...........++++ 30,410 
Percentage of same........sceseeseeees 22.8 
Total first year’s expenses........+++++. $112.412 
Percent of first year’s premiums........ 84.4 
First year loading.........seeeeeeeeees $ 26,733 
First year mortality gain..........+++++ 30,089 





Question—If an Illinois Life endow- 
ment policy (10 or 15 year) is paid at 
maturity and the policyholder dies prior 
to the expiration of the five or ten 
years, is the survivorship investment 
fund paid to the estate of the policy- 
holder? If so, when? At his death, or 
at the end of the twenty-year period? 

Answer—lIn the event that the holder 
of a survivorship investment endow- 
ment policy dies after the maturity of 
the endowment and prior to the end of 
the twenty-year investment period, the 
interest that he would have had in the 
investment fund, had he survived the 
full twenty years, would be forfeited 
to the surviving members of his class. 
Those policyholders only whose premi- 
ums have been paid for the entire 
period covered by their policies, and 
who are themselves living at the end 
of the investment period, share in the 
investment fund. 





Question—Will you kindly advise us 
of any companies that make a specialty 
of writing heavy weights for life insur- 
ance? 

Answer—The Penn Mutual will write 
the best class of such risks, 





1. How much insurance had the In- 
dependent Order of Foresters in force 
Jan. 1, 1908? $264,960,142. 

What was the average age of mem- 
bership on that date? Thirty-eight. 

What was the premium per $1,000 on 
that date? $1.21 per assessment. 

How much insurance did the order 
gain during $1907? $31,145,785. 





Question—When does a policy go 
into effect? 

If the premium has been paid, the 
policy is in effect when the company ac- 
cepts the application. If a premium has 
not been paid, it is not in effect until 
a payment has been made. In order, 
therefore, for the applicant to secure 
the earliest benefit of his policy he 
should settle at the time the application 
blank is filled, otherwise he runs 
chances of being taken ill in the mean- 
time and the policy would not be de- 
livered to him. 





Question—What is meat by “specu- 
lative insurance”? 

Answer—Speculative insurance is that 
taken on which there is more than the 
natural hazard. For instance a man 
may contemplate suicide or feel that his 
affairs are such that he may want to 
end his life after a few years. He may 
conceal something about his physical 
condition or his habits may be such as 
to lessen his life. Again the relation- 
ship between the assured and bene- 
ficiary may be such that the latter may 





try to terminate the life of the former. 

here the assured becomes more valu- 
able dead than alive to a beneficiary, 
there may be a temptation on part of 
an unconscionable person to try to end 
the life of the assured. 

While so-called “flyer” insurance may 
not be termed speculative in the com- 
mon use of the term yet it is to all in- 
tents and purposes. A man takes a 
“flyer“ at a heavy rebate not intending 
to renew it unless he finds himself in 
poor health. He figures that he can af- 
ford to carry a few thousand extra each 
year at a low figure. If the experience 
of companies could be gotten, it would 
be found that thousands of dollars are 
paid out by rebating companies to es- 
tates of those who have taken “cheap” 
policies. 





Question—What 
ance”? 

Answer—Sometimes a man wants in- 
surance at once but cannot afford to pay 
for it. He may be examined and the 
policy dated ahead. In the interval he 
carries interim insurance based on the 
rates of a term policy and reckoned pro- 
portionately therefrom. 


is “interim insur- 





Question—What is the Travelers’ 
limit on a single risk? 
Answer—Term, $10,000; whole life, 


20-payment life and 30-year endowment, 
$30,000; 15-payment life and 20-year en- 
dowment $35,000; 20-year endowment 
and ten-payment life, $40,000; 15-year 
endowment and higher premium forms, 
$50,000, 





JUST HUSTLES 

Agent E, T. Harris of Iowa puts it 
succinctly when he says as to how to 
write ten applications a month—“The 
best recipe I can give any man is to 
hustle. If the first man turns you down 
just whistle, and remember that the next 
man around the corner is waiting for 
his application. Go after that man and 
get him. When I work I get results. 
When I loaf the other man gets the ap- 
plications.” 


FEARS EARLY CASH VALUES 

A general agent gives it as his opin- 
ion that a cash surrender value at the 
end of the first year will be conducive 
to lapse and will make it easier for 
the twister to get in his work. 

“It is often difficult now,” said this 
general agent, “to get the second 
premium. If the assured can get a 
cash value, it will be still harder es- 
pecially where a man is in a mood to 
lapse. It seems to me that this fea- 
=e is carrying liberality a step too 
ar.” 








ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with the State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 








AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





SPRINGFIELD, 


ADDRESS: 





THE FRANKLIN LIFE INSURANCE COMPANY 


ILLINOIS 





The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 


organised under the 


vecompany. A 


Managers and General Agents Wanted in lilinois, Ohio, Pennsylvania and Georgia 

for men of to makea t connection with s well-known 

Cohen coporeny, ST So ee eee ew 

De not delay investigation = begin at once to profit by selling the matchless contracts of this 
progress dress 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohie 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 





FRANK D. JACKSON, President. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and pets policies ry > » y a deposit of their 
owa. This is the law. certificate from 


policy. 
@® Rate of interest omnel 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


ll value in approv 


securities with the 
State A’ 


uditor with ev 


representatives wanted. 


the 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more, Unity protection SELLS ITSELF. 


to address 





Murtland Bldg., Pittsburgh, Pa. 


A few men who “know how” are invited | 


ORDER OF UNITY 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin 

a Permanent Guarantee of cost. Only one kind o 
Policy is issued te both men and women on ages 
from 18 to 55, in amounts from one to five thousand. 
Managers are wanted in Michigan, Indi- 





I 
ana, lowa, Missouri, Oklahoma, , Nebraska: 
Colorado, Wyoming, Wisconsin, North and South 

kota, Texas, Tennessee, Virginia and West 


Virginia, Utah, Pennsylvania, New Jersey and 
aware. 


If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewat Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 


National Life Association 
DES MOINES, 10OWA 











- 


of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 





insure in. 





1905 . . . . + 
1906 . . . . . 
1907 . . . . . 





history of the Company. 





$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 


102,233,634 feature. 


Insurance. 








address 


E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 

The Northwestern is the best Company to 


See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 
Settlement and the new Premium Loan 

Issues Partnership and Corporation 


For further information or an Agency, 


H. F. NORRIS, 


Superintendent of Agencies. 
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PROSPECT MEMORANDUM 


Here is a simple and concise form of 
a prospect memorandum book that one 
of the companies sends its agents, it be- 
ing in the usual vest pocket book size: 


Name 
pn on FIUNS Fore, Se eee 
og a pumas a 
Address 
Haale fet esa g 


eee ee eee eee eee eee ee ee) 


eee eee eee eee ee 
Tere ee eee ee eee eee eee eee eee ee ee) 

eee eee eee ee ee 
eee eee eee eee eee ee eee ee 


About how much money can he put into 
ins. each year? 


SOE EEE EE HEHEHE 
eee eee ee eee eee eee eee ee 


eee eee eee ee ee ee ee ee ee 


MADE HIM PAY CASH 

C. P. Brice, one of the Pacific Mu- 
tual men, gives an interesting experi- 
ence on securing cash with an applica- 
tion. He says: 

“Quite geen | I wrote a young man 
for a $2,000 policy who said he pre- 
ferred to pay the premium on the de- 
livery of the policy. Although con- 
trary to my practice, I acceded to this 
arrangement. I had left the examina- 
tion blank with the doctor and im- 
pressed him with the importance of 
making the examination that day. 

“A week passed, but the examination 
did not come in, so I rang up the doc- 
tor on the long distance phone. He in- 
formed me that he had gone to the ap- 








plicant three different times but he had | 


positively refused to be examined. 

“As I had some business in this par- 
ticular town a few days later, I looked 
up my young man and found that he 
had decided not to take the insurance 
with my company. A friend of his was 
representing another company and he 
would take his insurance with him. Of 
course, I could not stand for that, and 
I went at him again with hammer and 
tongs. In a little while 1 had his name 
on a new application, but in two places. 
The second signature was on the 
coupon premium receipt: When I de- 
tached it and handed it to him he was 
surprised and confused, but when I told 
him that a new ruling of the company 
required me to collect the cash with the 
application he went to his safe and 
handed me the money. He was prompt- 
ly examined and is now protected by a 
$2,000 Pacific Mutual policy. 

“This case taught me a good lesson 
and emphasized the desirability of do- 
ing business on a strictly cash basis.” 





CONVERTS ENDOWMENTS 


It frequently happens that a young 
unmarried man does not see the need 
of taking protection policies if he has 
no one dependent on him. An endow- 
ment may appeal to him owing to the 
investment feature. Later on the young 
man marries and he may find the en- 
dowment premium rather heavy in view 
of his increased expenses. One of the 
modern policy developments is to al- 
low the conversion of the policy to a 
whole life policy on any anniversary 
and will pay him the full endowment 
already accumulated less a reasonable 
charge for making the change. 

The Northern Life of Chicago issues, 
for example, an endowment at age 35, 
premium $51.16. At the end of the 
tenth year for a premirm of $22.89, it 
could be converted im» a whole life 
policy bearing date of the original pol- 
ee in addition receive $297.92 in 
cash. 








Agency Positions Open 





ard Policy. 





That business can be secured—that business 
is being secured by the agents of the Equitable 
Life Assurance Society, is proved by the fact 
that the business for the first quarter of 1908 
was 63% ahead of the business for the corre- 
sponding period of 1907. 


Agency positions are offered to a number of 
men of character in various localities to repre- 
sent the Equitable Society in selling its Stand- 


This policy, by reason of the endorsement of 
the State of New York, and the great financial 
strength of the Equitable, is more easily sold 
than any policy on the market. 


Energetic, industrious men, with or without 
experience in life insurance, can produce an 
immediate income, and at the same time build 
up a competency for the future. 


Address: 
DEPARTMENT OF WESTERN AGENCIES 


THE EQUITABLE LIFE 
ASSURANCE SOCIETY 


OF THE UNITED STATES 
120 Broadway, 


PAUL MORTON, President 


It sells itself. 


New York 





















tte, ITH 
| MANAGEMENT 
1S ALIVE, 

WHOSE WHOSE 
PouciEs |) POLICIES 
ARE ARE 
uP T0 DATE. ¥ }) SELLERS 
WHOSE : wi'tt 
AGENTS \ ‘} EVERYTHING 

RIGHT. 
| THE BANNER COMPANY OF THE WEST. 








Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


zeequghert the states of Illinois, Indiana, Ohie, Pennsylvania, Maryland, Virginia, 
poiX barge Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 








WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG@ 


5 tol 


Advantage to High Class Salesmen 
Selling Our 





Guaranteed Income Policy 


The Cleveland Life InsuranceCo. 
Home Office: Rockefeller Bildg., CLEVELAND, OHIO 


WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records. Territory open in Indiana, Ohio ang Michigan. 


The Lincoln National Life In- 
surance Company 


oF Fort Wayne, INDIANA 





The company that invites annually a thorough examina- 
tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 


A Good Man Wants a Posie 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so oepeee a schedule of commissions that a position 


in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IRB. 
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HOW A NARROW ESCAPE TAUGHT 
ONE AGENT NOT TO TAKE NOTES 


*BY JOHN M. KRAMER. 

The locality and names used in this 
narrative are fictitious. The story is 
absolutely true; the moral is obvious. 

In the little town of West Macon, 
centrally located in the old Buckeye 
state, resides a banker of engaging per- 
sonality, integrity, and a most powerful 
influence among his town people and 
farmers for miles about, reaching out 
even to the county seat, where he is 
considered of such exemplary character 
that no man in the state is regarded as 
quite measuring up to Wes Kelley’s 
standard. 

One morning, shortly after the open- 
ing of the West Macon bank, old farm- 
er Ben Martin, who had made it a 
practice for many years always to con- 
sult Banker Kelley for advice, because 
the same was always honestly given, 
uniformly good, and gratis, entered the 
repository of the village’s surplus 
wealth and informed his advisor that 
he had finally concluded to secure a 
policy of life insurance, if possible, ask- 
ing in what company it were best to 
secure such contract. Banker Kelley 
told him of the company carrying his 
insurance and recommended it. Farmer 
Martin was satisfied and requested the 
banker to send the agent up to his 
place, which was done. 

* * * 


This agent, Peter Parsons, hailed 
from the county seat in which West 
Macon was situated. He was about 58 
years old at the time, and having made 
two or three trips annually for twenty- 
odd years to West Macon, was well 
and favorably known to Banker Kelley, 
as well as to the majority of the busi- 
ness men in the little burg. He was 
one of the clean, old-fashioned school 
of agents who hardly knew the meaning 
of “twisting” and “rebating,” and only 
in the latter days of his career learned 
the questionable custom of taking notes 
instead of the old style pay called cash. 
His requirements were few, his good 
old antiquated contract with his com- 
pany was adequate for his support, even 
though his new business were compar- 








*Mr. Kramer is manager of the Fidelity Mu- 
tual Life at Dayton, Ohio. 


atively light at times. Well, good Peter 
Parsons called on Ben Martin and 
wrote him $2,000, “ordinary life,” re- 
ceived the amount of premium in cash, 
returned to West acon, thanked 
Banker Wes Kelley, and returned to 
his family at the county seat of Sand- 
stun. meee 


About one year later Agent Parsons 
was sent for again by the banker, at 
the farmer’s request, to write an appli- 
cation of insurance for his son, Ben 
Martin, Jr., quite recently married. This 
son in character was precisely the re- 
verse of his father. He was known to 
be ill-natured, tricky, unscrupulous. 
Despite the vindictive objection of the 
young wife, born possibly of supersti- 
tion, the application was written and 
the policy issued, 

Agent Parsons was compelled to pass 
the senior Martin’s home on his way 
to deliver the policy, so he halted long 
enough to explain his errand to the 
father, who smilingly remarked, “li 
Ben can’t pay you, I will.” Agent Par- 
sons delivered the policy, accepting a 
thirty-day note in settlement. At the 
expiration of the time, Parsons passed 
through West Macon, informed Banker 
Kelley of his mission to collect the 
note, which he had promised not to 
have discounted, and proceeded to call 
on young Martin. As he entered the 
young man’s home, the wife went into 
another room calling her husband. The 
agent mentioned the note, and the 
young man unhesitatingly stated he 
would get the money, leaving the room, 
returning presently with a paper, ap- 
parently a check, in his hand, he said, 
“T find I can’t pay it in cash. Will this 
certified check be all right?”’—reaching 
for the note. 

“Oh, I suppose so,” replied the agent, 
giving Martin his note. Quite deliber- 
ately Mr. Martin, Jr., tore the note 
and his own blank check into bits, 
tossed them into the stove, taking a 
revolver from his pocket, aiming it at 
Agent Parsons viciously, he told him to 
leave at once. The old man paled with 
righteous indignation, almost dum- 
founded and trembling with anger, on 
leaving remarked, “I’ll send for you, all 
right.” On his way back to West Ma- 
con he again stopped at the home of 
Farmer Martin, Sr., and told him of his 





treatment at the young man’s hands. 





How te Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we 


will give you free of charge, infor- 


mation that will lead to your being able to write 365 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 


THE WESTERN UNDERWRITER COMPANY 
145 La Salle Street, Chicago, IIl. 








$27,159,250 Insurance 


HOME OFFICE - - 





TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 


in Force Dec. 31, 1907 


- KANSAS CITY, MO. 











The honest old farmer fulfilled his 
promise, paying the agent in cash the 
amount of the note. Proceeding to the 
town, he, with much excitement, re- 
counted the story to Banker Kelley, 
insisting upon the arrest of the young 
vagabond immediately. However, the 
banker dissuaded Agent Parsons and 
induced him to return to his home, 
promising every aid in event the agent 
within a few days was of the same 
opinion and desired the arrest made. 
* * * 


Within West Macon’s legal circle 
there dwelt one of those young free 
and easy attorneys, whom nobody ap- 
parently ever consulted or retained. It 
seems, however, that Ben Martin, Jr., 
was frightened by Agent Parsons’ clos- 
ing remark on leaving, and perhaps for 
economy’s sake called on Jack Carter, 
the easy-going attorney, and Jack 
worked out a program of proceedings 
that caused Banker Kelley, Parsons and 
friends untold worry and established a 
wondrous reputation for Jack’s shrewd- 
ness and ability forever thereafter. He 
certainly was credited with concocting 
a plot that subsequently unfolded to 
the amazement and consternation of 
Agent Parsons’ influential friends. Un- 
doubtedly in fear of Martin’s arrest, ac- 
tion was brought forestalling such a 
move by Martin’s accusing Parsons of 
obtaining money under false pretenses, 
claiming that he, Martin, Jr., had paid 
the note in cash; that Parsons then called 
upon Ben Martin, Sr., with his absurd 
story, and collected the full amount of 
the note for the second time. The case 


was taken before a minor court, and at 
the trial the young wife evidently had 
revenge. She repeated over and over 
the exact amount of money her hus- 
band had paid the agent, the denomina- 
tions of the bills, and two of the best 
attorneys from a neighboring city were 
absolutely unable to trip her or cause 
her to deviate from her testimony in 
the minutest degree throughout the se- 
verest cross examination. She proved 
a most remarkable witness. The testi- 
mony was overwhelmingly discreditable 
to Agent Parsons, he being finally 
bound over to the grand jury. Every 
individual who knew Agent Parsons 
felt certain of his absolute innocence of 
the accusations as made, and through 
the untiring efforts of Banker Kelley 
and other prominent business and pro- 
fessional men in West Macon and the 
county seat of Sandstun, the indictment 
was quashed after subtle but hercul- 
ean efforts, and Agent Parsons nar- 
rowly escaped being tried by a jury of 
his peers for an act of which he was 
entirely innocent. It is stoutly main- 
tained by Banker Kelley to the pres- 
ent day that had the same unquestion- 
ably manufactured evidence been pro- 
duced in any higher court, Agent Par 
sons would certainly have been con- 
demned to prison. Since his remark- 
able venture, Agent Parsons hag never 
visited West Macon, nor will he accept 
a note from the best man in Sandstun 
county, 





“The agent who ‘runs a swift race’ too 
often unknowingly runs it down hill.” 





Comme reial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 








The Call of 
Modern Times 


in life insurance is for a Fixed Low Rate, 
a Clear Liberal Contract and Perfect 
Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCOUNTED 
EVERYTHING GUARANTEED 


in the Massachusetts Low Premium (‘“‘Non- 
Participating”’) policies issued only by 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


176 Federal Street, Boston, Mass. 


Write for Territory and Terms. 





The German Mutual 
Life Insurance Company 


CHICAGO, ILL. 














Has had 32 years of success 
Non-participating Mutual Company. 
$1,500,000.00 paid to policyholders. 


Men of character and ability wanted, willing to work. 


With experienced officers, etc., 


— Address 


Al contract can be procured. 





The Company’s Home Office 


CHICAGO, ILL. 


Issuing all forms of policies as liberal as the 


most liberal reliable Cempany. 


confidential. 


Inquiries 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued ial Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 





FRANK P. MANLY Vise-Pres & Gen. Moe 
Indianavolis 





rganized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock Spennen. 0. 
Cc. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
based ona3%¢ reserve. “’Tistrue. It’s guaran- 
teed in the policy and secured by state de- 

sit.°° Licensed in 20 states; Assets over 

2,200,000. Liberal contracts and good territory 
———_ agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
hatarence Co 
Operates ander the 


Compulsory Debosit Law 


OF INDIANA 








Reliable Agents wanted. Address 


Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets y over $4,500,000.00 





Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 















The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


——L. G. Fousz, President— 








NEW YORK LIFE DISCUSSES 
VALUE OF PAID-UP POLICY 


The New York Life’s comment on the 
value of paid-up insurance in late or 
middle life is interesting and timely. 
There is a sense of satisfaction about 
such a policy. A policyholder may 
think by cashing in and getting his 
money he can handle it to better ad- 
vantage than the life company. The 
recent panic showed the uncertainty of 
investments. Securities of the highest 
grade depreciated while life insurance 
was not shaken. A paid-up policy in 
a good company is not affected by 
business conditions. It is at no ex- 





ense. 

Men should think very seriously be- 
fore sacrificing a paid-up policy. The 
temptation to get ready cash at times 
is keen. A policyholder thinks he can 
give up his policy and later on take an- 
other. In the interim his health be- 
comes impaired or he dies. The New 
York Life is commenting on this says: 

“Where a policy provides for the con- 
tinuance of premiums after the expira- 
tion of ten, fifteen or twenty-year 
period, it is decidedly to the best inter- 
est of the insured to hold to the old 
policy. Don’t let him sacrifice it. 
Make him fully realize what he is do- 
ing, if he insists on sacrificing it. The 
benefit of the premium rate of the 
young age at which he originally in- 
sured, with the further advantage of 
dividends (either annually or at such 
other times as are stipulated in the 
peed. is of tremendous importance to 

im. 

“When a policyholder insists on se- 
lecting cash at maturity of his policy, 
you should advise him for his own good 
to withdraw the accumulated dividend 
and allow his policy to stand, or con- 
tinue as before, for the reasons here 
given. Should he seem to feel that he 
requires more ready cash than the 
dividend produces, it may be that the 
necessity could be covered by loan from 
the company against the policy as se- 
curity. At first glance such a trans- 
action might not appear to be advan- 
tageous, but it would certainly be less 
costly to the insured to continue the 
old policy (even with interest under 
policy loan) than to take new insurance 
at his advanced age. 

“The whole nubbin is this: Men 
need life insurance more and more as 
they reach middle life; therefore, in 
nine cases out of ten the paid-up op- 
tions should be selected in preference 
to the cash value, annuity or any other 
option under the maturing policy.” 





VALUE AS A PRODUCER 


H. L. Fordham, of the Illinois Life, 
says to the man who says that his in- 
come is barely sufficient to support his 
family: “Then you acknowledge that 
you are the income producer? Where 
will the income be when the producer 
dies? If you can’t any more than sup- 
port your family on the income they 
now have, how will they live when the 
income stops? 

“Every man who produces an income 
is worth a stated sum of money to his 
family. His life can be figured in dol- 
lars and cents. If he produces an in- 
come of $500 per annum, he is worth to 
his family $10,000 on a 5 percent basis, 
because it takes that amount of money 
placed at interest to produce the same 
income. If he produces $1,500 per year, 
he is worth $30,000 to his family. 

“Did you know you were as valuable 
as that? When you die your family has 
lost that which produced the income 
and unless you have an insurance pol- 
icy for the same or somewhere near 
an equal amount of money to at once 
begin producing income, they are going 
to suffer. 

“Do you see the point? Better lay 
aside a little out of the present income, 
no matter how small it is, that you may 
provide an income for your family if its 
capital (represented by you) should be 
taken away.” 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should ap to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 

ized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absol y above criticism. 


To the agent contemplating a permanent connection, address 


THH GOMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CH ICA G O 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 




















Insurance in Force December 3lst, 








$50,066,932,77 

RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 


The NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 
Are up-to-date in every respect—including provisions for 
DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 
PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 








If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T. BR. PALMER, President FRANK E. HITOCHOOX, Field Manager 





DOUGLAS PUTNAM, WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counse 
H.W. i nt and DR. CHARLES D. PIPER, Med. Director 
CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 





on HOME fi Te 929 F by oe OFFICE 
wa Banking and Trust Building irst National Bank Building 
OT TAWA, ILL, CHICAGO 
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DISCUSSION AS TO VALUE OF 
BONDS AND MORTGAGES 


(From Northwestern Field Notes.) 


It is quite common for persons unac- 
quainted with the subject to draw dis- 
tinctions between “bonds” and “mort- 
gages” which do not exist. The agent 
of the Union Central will argue that 
“mortgages” are the only satisfactory 
investment, while the agent of the New 
York Life is almost equally zealous in 
his advocacy of bonds. The fact is that 
both investments are loans secured by 
a first mortgage of actual tangible 
property. The main difference is that 
in buying a bond the purchaser takes 
only a part of the mortgage which the 
issuing corporation has placed upon its 
property. An issue of first mortgage 
railway bonds represents a very large 
mortgage investment divided up into 
shares so that a great many people may 
be interested and the purchaser of a 
single such share (bond) has the bene- 
fit of the knowledge of all as to the 
sufficiency of the security. In the case 
of an ordinary mortgage loan the mort- 
gagee assumes the entire transaction 
and obviously must rely solely upon his 
judgment as to the security. 

> 6-0 


Because of the fact that the bonds 
representing a mortgage are widely dis- 
tributed and commonly run for a very 
long period of years, a certain propor- 
tion of every issue will find its way to 
the market and be bought and sold in 
the exchanges and elsewhere. In this 
way a market is created and from the 
published records of such transactions 
it is possible to ascertain from day to 
day the market price of any bond for 
which the market is active. When 
money is free and business of all kinds 
is being transacted under normal con- 
ditions there is nearly every day some 
bond holder who desires to realize the 
cash value of his bond and also some- 
one desiring to invest who will become 
the purchaser. Under such normal con- 
ditions the price the bond will bring de- 
pends upon the rate of interest then 
current and the length of time to elapse 
before the bond is to become payable. 
Thus a 5 percent bond for $10,000, ma- 
turing at the end of twenty years, will 
be quoted at about $10,320, when the 
rate of interest demanded by investors 
is 4% percent, or thereabouts. If the 
purchaser of such a bond holds it until 
maturity he will receive $250 semi-an- 
nually and $10,000 at maturity, which 
payments will return him his invest- 
ment of $10,320 and exactly 4% percent 
interest thereon. As an investor pure 
and simple, the holder of such a bond 
is indifferent to the fluctuations in mar- 
ket price even though, because of scarc- 
ity of money or forced sales by others, 
the market price of other bonds of the 
same issue should be forced down to, 
say, $9,544, at which price the bond 
would earn for the purchaser 534 per 
cent interest. 

Mortgages, 


on the other hand, are 


primarily transactions between two per- 
sons, natural or artificial. They are 
made to run for comparatively short 
periods of time at an agreed rate of in- 
terest. Of course, the mortgagee may 
be compelled to sell the note and mort- 
gage for some reason, provided he can 
find a purchaser, but there is no such 
open market with almost daily quota- 
tions as in the case of first-class bonds 
of large corporations. There are a 
number of reasons for this, one of 
which is that as the purchaser assumes 
the entire risk he must personally make 
a careful investigation of his security, 
and this is often difficult if not impos- 
sible for the private investor to accom- 
plish. The experiences of private non- 
resident investors in mortgages makes 
sad reading. 
oe 

There is some dispute as to the rela- 
tive advantages of bonds and mort- 
gages for life insurance company in- 
vestments. Mortgages commonly bring 
a slightly higher rate of interest, but 
they require greater care and expensive 
investigation, and as they run for a 





comparatively short term of years the 
money must be more frequently re-in- | 
vested and perhaps at reduced rates of ! 
interest. Absolutely safe bonds may 
be had which, if held to maturity, fur- 
nish a fixed investment for half a cen- 
tury or more, requiring very little at- 
tention. It is true that the market value 
of such a bond may fluctuate consider- 
ably, but if bought and held as an in- 
vestment this is of little importance ex- 
cept for the fact that in reporting as- 
sets it is the practice to lust such se- 
curities at market values on Dec. 31. 
It may be pointed out that in times of 
financial disturbances sufficient to de- 
press the market price of first class 
bonds below normal, mortgages could 
only be disposed of at a very heavy 
discount, if at all, although in listing a 
company’s assets the insurance depart- 
ments would put the mortgages in at 
the purchase price. i. e., the amount 
loaned. This privilege accorded to 
mortgages is an undoubted advantage, 
but a life insurance company which con- 
fined its investments solely to mort- 
gages, Policy loans and real estate ti- 
tles might in times of financial strin- 
gency be “se in a very awkward 
peodicansent if it had no bonds that 
could be readily converted into cash if 
required to meet extraordinary obliga- 
tions. 





Hills look green in the distance and 
distance lendeth much enchantment to 
the view. en you come to work a 
district by A. and B.’s plans, instead of 
your own, you might find yours the 
best. This is a discovery many a man 
has made. 





It is coolness, clearness, earnestness 
and conviction that wins in the end. If 
your prospect sees that you are nerv- 
ous, do not have a clear conception of 
the kind of policy you are urging, he 





comprehends your weakness. 
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EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 





Company 


Home office, 633-37 Majestic bldg. 


DETROIT, 


CG. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 


MICH. 


FRED APPS, Director of Agencies. 








an. 


eeadily understood and easily sold. 


hustling home company. 





, 


The First company to organize under the new and stringent laws of 
The Company for the agent because its policies are exceedingly liberal, 
If you have a clean record and are contemplating a change, we can 


SHOW YOU where it will be to your interest to be connected with this 
Address the Home Office. 








COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutnal Health and Accident Associatios 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Geasrate Up-Te 


Date. One Agent can represent beth Companies 
giving him a complete equipment. 











Address the Home Office 





EARNEST WORKERS 
WANTED IN 
GOOD TERRITORY 
TO SELL 
PLAIN POLICIES 





oe Mutual. 
changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADORESS EITHER 
Thornton Chase, Supt., 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 

















The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actaary 





THE WoORLD'S RECORD. 


1906 $81,047.86 860 


YEAR. TheCom ee cm P cee of FY 
THOUSAND DO yp he 
pulsory Legal Reserve Law of Indiana, to 


$5,363,744 


ot Jeastnees cprseede that of any other ane opatend ot the end of its TWELFTH 
apeny be x, pee ns 8 et coleman ee and FIFTY 
R_-1 4-4 


A. 
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$390,577 

eee — 
521,731 


S1674.118 $679,626 


ite under the Com- 











DIRECTORS 
PF, A. CHAMBERLAIN 











Northwestern National Life Insurance Company 


MINNEAPOLIS 


LEONARD K. THOMPSON, President, 











Pres. Security Nat’! Bank 





vieeSier testa’ Bak | A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








EB. W. DECKER 
Vice Pres. Northwestern Nat’) Bank 


A. A. CRANB 
Vice-Pres. Nat’! Bank of Commerce 
B. PF. NBLSON 
meen. Tuthill Lumber Co. 

GEO. B. TOWLE 
Treasurer 

JOHN T. BAXTER 
Counsel 

W. J. GRAHAM 

Vice-Pres. and Actuary 

L. K. THOMPSON 

President 














RECORD FOR 1907 


Total Income 


Excess of Income over Disbursements .. 
Paid Policyholders and Beneficiaries 


Increase in Surplus 


Admitted Assets.. oot 
Paid Policyholders po ‘Ranetetetes.. 
Insurance in Force... 


Surplus... 


mom VARY 1, 1908 


. +++-$5,231,828,94 
6,620,024.92 

-++ 22,635,623.00 
150,820.69 


is entering additional 
Western States 

and offers especially 
advantageous 
propositions to reliable = 
Men who desire to 
establish permanent 
business connections. 














